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Q9.

QLO0.

QLOOb.

Q100c.

QL00d.

Q1L00e.

We understand that you may now be involved in a business start-up and we
woul d I'ike to ask some questions about this effort. W just have a few

gquestions to find out if your business is eligible for our study. First,
how many busi ness start-ups are you currently involved in?

0. ZERO 1. ONE NUVBER 98. DON' T KNOW
GO TO Q102 GO TO Q100 GO TO Q100

For this study, we need to focus on the MOST RECENT of these business
start-ups. (If all start-ups are exactly the sane age, please pick the
one you consider to be the nmost inportant.)

Has t he new busi ness recei ved any noney, income, or fees fromthe sale of
goods or services?

1. YES 2. NO 8. DON T KNOW
GO TO QLOONn GO TO QLOON

Does the monthly revenue now exceed the nonthly expenses?

1. YES 2. NO 8. DON' T KNOW
GO TO Q1L00n GO TO Q100n

Are salaries for the nanagers who are al so owners included in the
conput ati on of nonthly expenses?

1. YES 2. NO 3. PARTI AL SALARY 8. DON' T KNOW
GO TO QL00Nn GO TO Q100N

In what year did this first occur (salaries for the managers who are
al so owners were first included in the conputati on of nonthly expenses)?

YEAR (4 digits): 9998. DON T KNOW
GO TO Q102D

And in what nonth were salaries for the managers who are al so owners
first included in the conputation of nonthly expenses?

MONTH/ SEASON: 98. DON' T KNOW
GO TO QL02b




QLoON.

QLO1.

Q1L02.

QL02b.

QLo2c.

QL02d.

You are inportant to the study and upon conpletion of this interview, we
will send you a check for $25. My we begin now with the interview?
1. YES 2. NO NEED TO 9. REFUSED
CALL BACK
GO TO Q101 GO TO END GO TO END
First, is this business start-up effort on your own, as part of your

current job for an enployer, or as a mxture of both?

1. START-UP 2. START-UP FOR 3. M XTURE 8. DON T
ON OMN EMPLOYER OF BOTH KNOW
GO TO Q103 GO TO Q103 GO TO Q103

Perhaps there is sone confusion. Are you making any effort, by yourself or
as part of a team to put any type of new business in place

(This could be something you mght work on in your spare time, or a
conplicated effort that mght involve a start-up team substantia
financial support, and a nunber of enployees.)?

1. YES 2. NO 8. DON' T KNOW
( EXPLAI N: )

GO TO QL02b GO TO END

Thank you very much for your tine, but for this study we are only
i nterview ng people who are in the process of starting a new business.

As we nentioned earlier, we would |like to send you a check for $5 for
your time. To do this, we need your nane and nmiling address.

(**WE MUST HAVE FULL NAME FOR CHECK —- CANNOT BE SENT TO “ RESI DENT” * *)

May | have your nane and address?

Thank you again for your tine.



QLO3.

QLo4.

Q1L05.

Q1L06.

QLO7.

VWhat ki nd of business are you starting?

Wiy do you want to start this business?

What is the name of this new business — that is,
you talk with others about it?

what do you cal

it when

NAME OF BUSI NESS:

6. NOT NAMED

8. DON' T KNOW

Wiy do you expect the new business to be successful ?

VWhat maj or problems have you had in starting thi

s busi ness?




QL07a. VWhat ot her nmmjor problems starting this business do you expect in the
future?
QL08. If you were NOT starting this business, what woul d you be doing with your

ti me and noney?

QL09. I will read a list of things people sonmetines do when starting a business.
Pl ease tell me if YOU have done any of the following. First, did you spend
a lot of time thinking about starting the new business, or did the idea
suddenly occur?

1. SPENT A LOT 2. | DEA SUDDENLY 7. OTHER 8. DONT
TI ME THI NKI NG OCCURRED ( SPECI FY: ) KNOW
G0 TO Q111
QL10. In what year did you start to think about this new business?
YEAR (4 digits): 9998. DON' T KNOW
G0 TO Q111

QL10a. And in what nonth (did you start to think about this new business)?

MONTH/ SEASON: 98. DON T KNOW
QL11. A business plan usually outlines the narkets to be served, the products or
services to be provided, the resources required — including noney — and

t he expected growth and profit for the new business. Has a business plan
been prepared for this start-up?

1. YES 2. NO 8. DON' T KNOW
GO TO Q113




QL12. Has preparing a business plan not yet been done, or is it not relevant to
thi s busi ness?
1. NOT YET DONE 2. NOT RELEVANT TO 8. DON' T KNOwW
THI' S BUSI NESS
GO TO Q116 GO TO Q116 GO TO Q116
QL13. I s the business plan in process or conpleted?
1. I N PROCESS 2. COWPLETED 8. DON' T KNOwW
QL14. VWhat is the current formof your business plan — unwitten or in your
head, informally witten, formally prepared, or sonething el se?
1. UNVWRI TTEN 2. | NFORMALLY 3. FORMALLY 7. SOVETHI NG 8. DON T
I N HEAD VRl TTEN PREPARED ELSE ( SPECI FY: KNOW
)
QL15. In what year did work on the business plan begin?
YEAR (4 digits): 9998. DON' T KNOW
GO TO Q116
Ql15a. And in what nonth did work on the business plan begin?
MONTH/ SEASON: 98. DON T KNOW
QL16. Has a start-up team been organi zed?

(A start-up teamis nore than one person that
pl ace, expecting to share ownership
operate a business, that is a start-up team)

1. YES 2. NO

8. DON' T KNOW

GO TO Q118

hel ps to put the firmin
If both married partners own and




QL17.

QL18.

QL19.

QL19a.

QL20.

WIIl a start-up team be organized, or is it not relevant to this business?

(Start-up teans are those active in nanagenment and operating the business.
Owners that are not nanagers are not part of the start-up team)

1. TEAM WLL 2. NOT RELEVANT 8. DON T KNOW
BE ORGANI ZED TO THI'S BUSI NESS
[ co TO QI20

Is organizing a start-up teamin process or conpl eted?

1. I N PROCESS 2. COWPLETED 8. DON' T KNOwW

In what year did organizing a start-up team begin?

YEAR (4 digits): 9998. DON' T KNOW
GO TO Q120

And in what nonth did organizing a start-up team begin?

MONTH/ SEASON: 98. DON T KNOW

At what stage of devel opnent is the product or service this start-up wll
be selling: 1) Conpleted and ready for sale or delivery; 2) A prototype or
procedure has been tested with custoners; 3) A nodel or procedure i s being

devel oped; or 4) Still in the idea stage?
1. COWLETED AND READY 2. PROTOTYPE/ PROCEDURE
FOR SALE OR DELI VERY TESTED W TH CUSTOMERS
3. MODEL/ PROCCEDURE | S 4. STILL IN THE | DEA STAGE
BEI NG DEVELOPED
GO TO Q122
0. NO WORK HAS BEEN 8. DON' T KNOwW

DONE ON A PRODUCT
OR SERVI CE (VOL)

GO TO Q122 GO TO Q122




QL21. In what year did devel oping the nodel or procedures begin (for the product
or service this start-up will be selling)?
YEAR (4 digits): 9998. DON T KNOW
G0 TO Q122

Ql21a. And in what nonth (did devel opi ng the nodel or procedures for the

product or service this start-up will be selling begin)?
MONTH/ SEASON: 98. DON T KNOW
QL22. Have narketing or pronotional efforts been started (for the product or
service this start-up will be selling)?
1. YES 2. NO 8. DON' T KNOW
GO TO Q124 GO TO Q124
QL23. In what year did nmarketing or pronotion begin (for the product or service
this start-up will be selling)?
YEAR (4 digits): 9998. DON' T KNOW
GO TO Q124

QL23a. And in what nonth (did marketing or pronotion begin for the product or

service this start-up will be selling)?
MONTH/ SEASON: 98. DON T KNOW
QL24. Has an application for a patent, copyright, or trademark relevant to this
new busi ness been subnitted?
1. YES 2. NO 8. DON' T KNOW
G0 TO Q126
QL25. WIIl a patent, copyright, or trademark application related to this business

be submtted, or is it not rel evant?

1. WLL BE SUBM TTED 2. NOT RELEVANT 8. DON T KNOW
GO TO Q127 GO TO Q128 GO TO Q128




QL26.

QL27.

Ql27a.

QL28.

QL29.

QL30.

QL30a.

Has the patent, copyright, or trademark been granted or is it in the
process?

1. GRANTED ( COVPLETED) 2. | N PROCESS 8. DON' T KNOwW

In what year did preparation of an application for a patent, copyright, or
trademar k begi n?

YEAR (4 digits): 9998. DON T KNOW
GO TO Q128

And in what nonth (did preparation of an application for a patent,
copyright, or trademark begin)?

MONTH/ SEASON: 98. DON' T KNOW

Have any raw materials, inventory, supplies, or components for the start-up
been purchased?

1. YES 2. NO 8. DON T KNOW
GO TO Q130 GO TO Q131

WIIl any raw materials, inventory, supplies, or conponents be purchased, or
is this not relevant?

1. INTEND TO PURCHASE 2. NOT RELEVANT 8. DON' T KNOW

[ co 1O Q31

In what year did these purchases begin (raw materials, inventory, supplies,
or conponents)?

YEAR (4 digits): 9998. DON T KNOW
GO TO Q131

And in what nonth (did purchases of raw materials, inventory, supplies,
or conponents begin)?

MONTH/ SEASON: 98. DON' T KNOW




QL31. Have any major itens |ike equipnent, facilities, or property been
purchased, |eased, or rented for the new start-up?

(“MAJOR” = ANY ITEMWTH A RETAIL VALUE OR SALE VALUE OF $1, 000 OR MORE)

(TH'S COULD BE PHYSI CAL SPACE OR | NTERNET SPACE, LIKE A VEBSI TE)

1. YES 2. NO 8. DON' T KNOW
GO TO Q133 G0 TO Q133
QL32. WIIl there be a purchase, |lease, or rent of any major items |ike equipment,

facilities, or property, or is this not relevant?
(“MAJOR” = ANY ITEMWTH A RETAIL VALUE OR SALE VALUE OF $1, 000 OR MORE)

(TH'S COULD BE PHYSI CAL SPACE OR | NTERNET SPACE, LIKE A VEBSI TE)

1. WLL BE A PURCHASE, 2. NOT RELEVANT 8. DON' T KNOW
LEASE OR RENT

[ co TO Q134
QL33. In what year did purchases, |eases, or rental agreenents begin?
YEAR (4 digits): 9998. DON' T KNOW
G0 TO QL34
QL33a. And in what nonth (did purchases, |eases, or rental agreenments begin)?
MONTH/ SEASON: 98. DON T KNOW
QL34. Has an effort been nade to define the market opportunities by talking with

potential custoners or getting information about the conpetition?

(I F R HAS BEGUN PROCESS, ENTER 1 FOR “YES")

1. YES 2. NO 8. DON T KNOW
GO TO Q136 GO TO Q137
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QL35.

Q136.

Ql36a.

QL37.

Q138.

Q138a.

WIIl an effort be made to define the nmarket opportunities, or is this not
rel evant ?

1. EFFORT WLL BE MADE 2. NOT RELEVANT 8. DON' T KNOwW
TO DEFI NE OPPORTUNI Tl ES

[ co 1O Q137

In what year did defining the market opportunities begin?

(REVENUES ARE ANY SALES OR INCOME TO A BUSINESS. | T IS NOT THE SAME AS
PROFIT, WHICH I S WHAT | S LEFT OVER AFTER EXPENSES ARE DEDUCTED FROM SALES

OR | NCOMVE. )

YEAR (4 digits): 9998. DON T KNOW
GO TO Q137

And in what nonth (did defining the market opportunities begin)?

MONTH/ SEASON: 98. DON' T KNOW

Have projected financial statements, such as incone and cash fl ow
statements or break-even analysis, been devel oped?

1. YES 2. NO 8. DON T KNOW
GO TO Q139 GO TO Q139

In what year did financial projections begin?

YEAR (4 digits): 9998. DON T KNOW
GO TO Q139

And in what nonth (did financial projections begin)?

MONTH/ SEASON: 98. DON' T KNOW
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Are you now saving noney to invest in this business?

QL39.
1. YES 2. NO 8. DON' T KNOW
G0 TO Q141 GO TO Q141
QL40. Have you finished saving noney to invest in the newfirm or is that stil
in process?
1. FI NI SHED SAVI NG MONEY 2. STILL I N PROCESS 8. DON' T KNOW
[ co 1O Qua2
QL41. Do you intend to start saving noney to invest in the firm have you
fini shed saving noney to invest, or do you consider it not relevant in this
case?
1. I NTEND TO 2. FI NI SHED 3. NOT RELEVANT 8. DON' T KNOW
START SAVI NG SAVI NG IN TH S CASE
[ co TO Qu43
QL42. In what year did you begin savings to invest in this business?
YEAR (4 digits): 9998. DON T KNOW
GO TO Q143
Ql42a. And in what nonth (did you begin savings to invest in this business)?
MONTH/ SEASON: 98. DON T KNOW
QL43. Have you invested any of your own noney in this business?
8. DON' T KNOW

1. YES 2. NO
GO TO Q145 GO TO Q145
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QL44.

Ql44a.

QL45.

QL46.

QL47.

QL48.

QL48a.

In what year did you begin investing your own noney in this start-up?

YEAR (4 digits): 9998. DON T KNOW
GO TO Q145

And in what nonth (did you begin investing your own noney in this start-
up) ?

MONTH/ SEASON: 98. DON' T KNOW

Have financial institutions or other people been asked for funds?

1. YES 2. NO 8. DON' T KNOW
G0 TO Q147 G0 TO Q147
I's asking others or institutions for funds conpleted or still in process?
1. COVPLETED 2. STILL I N PRCCESS 8. DON' T KNOwW
[ co 1O Quas

W Il others or financial institutions be asked for funds, or is this not
rel evant for this start-up?

1. OTHERS WLL 2. NOT RELEVANT FOR 8. DON' T KNOW
BE ASKED TH' S START- UP
[ co 1O Qu49

In what year did seeking funds for the new busi ness begi n?

YEAR (4 digits): 9998. DON T KNOW
GO TO Q149

And in what nonth (did seeking funds for the new business begin)?

MONTH/ SEASON: 98. DON T KNOW




QL49.

Q150.

QL50a.

QL51.

QL52.

QL52a.
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Has credit with a supplier been established?

1. YES 2. NO 3. NOT RELEVANT 8. DON T KNOW
(1 F VOLUNTEERED)
GO TO Qi51 GO TO Qi51 GO TO Qi51

In what year was supplier credit first established?

YEAR (4 digits): 9998. DON T KNOW
GO TO Q151

And in what nonth (was supplier credit first established)?

MONTH/ SEASON: 98. DON' T KNOW

Have you arranged child care or household help to allow yourself time to
work on the business, either formally or informally with friends and
rel atives?

1. YES 2. NO 8. DON T KNOW
GO TO Q153 GO TO Q153

In what year did you first arrange this help (child care or household help
either formal or informal)?

YEAR (4 digits): 9998. DON' T KNOW
GO TO Q153

And in what nmonth (did you first arrange child care or household help
either formal or informal)?

MONTH/ SEASON: 98. DON T KNOW
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QL53. Have you begun to devote full tinme to the business — 35 or nore hours per
week?
1. YES 2. NO 8. DON' T KNOwW
GO TO Q155 GO TO Q155
QL54. In what year did you begin devoting full tinme to the business?

[NOTE: FULL TIME IS 35 OR MORE HOURS PER WEEK]

YEAR (4 digits): 9998. DON' T KNOW
GO TO Q155

Ql54a. And in what nonth (did you begin devoting full time [35 or nore hours]
to the business)?

MONTH/ SEASON: 98. DON' T KNOW
QL55. Have any enpl oyees or managers been hired for pay — workers that would NOT
share ownershi p?
1. YES 2. NO 8. DON' T KNOwW
G0 TO Q157 GO TO Q160
QL56. WIIl any enpl oyees or managers be hired for pay, or are they not rel evant
for this business?
1. EMPLOYEES OR MANAGERS 2. NOT RELEVANT 8. DON' T KNOW
W LL BE H RED FOR PAY FOR THI S BUSI NESS
G0 TO Q160
QL57. In what year was the first person hired?
YEAR (4 digits): 9998. DON T KNOW
GO TO Q160

Ql57a. And in what nonth (was the first person hired)?

MONTH/ SEASON: 98. DON' T KNOW




Q158.

QL59.

Q160.

Q161.

Ql61la.

QL62.

Ql62a.
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How many managers or enpl oyees work full time for this new business — 35 or
nore hours per week?

NUMBER OF PEOPLE: 8. DON' T KNOwW

How many managers or enpl oyees work part-time for this new business — | ess
than 35 hours per week?

NUMBER OF PECPLE: 8. DON' T KNOW

Has a bank account been opened exclusively for this new business?

1. YES 2. NO 3. USI NG AN EXI STI NG COMVERCI AL 8. DON' T KNOW
ACCOUNT (| F VOLUNTEERED)

GO TO Q162 GO TO Q162

In what year did you first open or begin to use a comerci al bank account
for the new business?

YEAR (4 digits): 9998. DON T KNOW
GO TO Q162

And in what nonth (did you first open or begin to use a conmercial bank
account for the new business)?

MONTH/ SEASON: 98. DON' T KNOW

Has the new busi ness recei ved any noney, income, or fees fromthe sale of
goods or services?

1. YES 2. NO 8. DON T KNOW
GO TO Q167 GO TO Q167

In what year was the first inconme received (fromthe sale of goods or
services)?

YEAR (4 digits): 9998. DON' T KNOW
GO TO Q163
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QL62b. And in what nmonth (was the first incone received)?

MONTH/ SEASON: 98. DON T KNOW
QL63. Does the nmonthly revenue now exceed the nonthly expenses?

1. YES 2. NO 8. DON' T KNOW

GO TO Q167 G0 TO Q167
QL64. In what year did this first happen (nmonthly revenue first exceeded the
nont hl y expenses) ?
YEAR (4 digits): 9998. DON T KNOW
GO TO Q165

Ql64a. And in what nonth (did nonthly revenue first exceed the nonthly
expenses) ?

MONTH/ SEASON: 98. DON T KNOW
QL65. Are salaries for the nanagers who are al so owners included in the
conputati on of nonthly expenses?
1. YES 2. NO 3. PARTI AL SALARY 8. DON' T KNOwW
(1 F VOLUNTEERED)
G0 TO Q167 G0 TO Q167
QL66. In what year did this first occur (nmonthly revenue first exceeded the

nont hl y expenses) ?

YEAR (4 digits): 9998. DON T KNOW
GO TO Q167

Ql66a. And in what nmonth (did monthly revenue first exceed the nonthly
expenses) ?

MONTH/ SEASON: 98. DON' T KNOW
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QL67. Have you taken any cl asses or workshops on starting a business?
1. YES 2. NO 8. DON' T KNOW
G0 TO Q171 G0 TO Q171

QL68. How many different courses, classes, workshops, or seninars have you taken

on starting a business?

0. NONE NUMBER OF CLASSES: 8. DON' T KNOW

GO TO Q171 G0 TO Q171
QL69. Considering all the different courses, classes, semnars, or workshops you

have taken on starting a business, how nany TOTAL hours have you spend on
(this/these) (class/classes)?
[ NOTE: ONE WEEK FULL TIME = 40 HOURS

ONE MONTH FULL TIME = 173 HOURS

ONE YEAR FULL TIME = 2,080 HOURS]

NUMBER OF HOURS: 9998. DON' T KNOW

QL70. In what year did you begin the first class or workshop (on starting a
busi ness) ?

YEAR (4 digits): 9998. DON' T KNOW
GO TO Q171

QL70a. And in what nonth (did you begin the first class or workshop on starting
a business)?

MONTH/ SEASON: 98. DON T KNOW
QL71. Does the new business have its own listing in the phone book?
[NOTE: |IF NO PHONE LI STING BECAUSE I T IS ONLY AN | NTERNET BUSI NESS,

ANSVER “ YES’ . ]

1. YES 2. NO 3. SHARE EXI STI NG BUSI NESS 8. DON T KNOW
LI STI NG (| F VOLUNTEERED)

GO TO Q175 GO TO Q173 GO TO Q173
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QL72. In what year did it get its own listing (the new business, in the phone
book?
YEAR (4 digits): 9998. DON T KNOW
G0 TO Q173

QL72a. And in what nonth (did the business get its own listing in the phone

book) ?
MONTH/ SEASON: 98. DON T KNOW
QL73. Does the business have its own phone line, or is it shared with another

busi ness or househol d?

[NOTE: |IF NO PHONE LI NE BECAUSE I TS ONLY AN | NTERNET BUSI NESS, MARK

OPTI ON 4]
1. SEPARATE 2. SHARED W TH 3. SHARED 4. VEBSI TE 8. DON'T
LI NE ANOTHER W TH ADDRESS KNOW
BUSI NESS HOUSEHOLD ONLY
(I'F VvOL.)
G0 TO QL75 G0 TO QL75 G0 TO QL75 G0 TO QL75
QL74. In what year was a separate phone |line for the new business installed?
YEAR (4 digits): 9998. DON' T KNOW
GO TO QL75
Ql74a. And in what nonth (was a separate line installed for the new business)?
MONTH/ SEASON: 98. DON' T KNOW
QL75. Has t he new busi ness paid any state unenpl oynent insurance taxes?
1. YES 2. NO 8. DON' T KNOW
GO TO QL77 GO TO QL77
QL76. In what year were the first unenpl oynent taxes paid?
YEAR (4 digits): 9998. DON' T KNOW

GO TO QL77




QL76a.

QL77.

QL78.

QL78a.

QL79.

Q180.

Q181.
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And in what nonth (were the first unenpl oynent taxes paid)?

MONTH/ SEASON: 98. DON T KNOW

Has the new business paid any federal social security taxes (FICA
paynments) ?

1. YES 2. NO 8. DON T KNOW
GO TO QL79 GO TO QL79

In what year were the first social security taxes paid (FlICA paynments)?

YEAR (4 digits): 9998. DON' T KNOW
GO TO Q179

And in what nonth (were the first social security taxes [FICA paynents]
pai d) ?

MONTH/ SEASON: 98. DON T KNOW

Has the new business filed a federal incone tax return?

1. YES 2. NO 8. DON T KNOW
GO TO Q181 GO TO Q181

For whi ch cal endar year was the first federal return filed (federal incone
tax return)?

YEAR (4 digits): 9998. DON' T KNOW
GO TO Q182

To your know edge, is the new business listed with Dun and Bradstreet, the
credit rating firnP

1. YES 2. NO 8. DON' T KNOW
GO TO Q183 GO TO Q183
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QL82. In what year was it first listed with Dun and Bradstreet (the new
busi ness) ?
YEAR (4 digits): 9998. DON T KNOW
GO TO Q183
QL82a. And what nonth (was the new business first listed with Dun and
Bradstreet)?
MONTH/ SEASON: 98. DON T KNOW
Q183. VWhat will be the mmjor product or service of this new business?
QL84. Woul d you consider this new business to be in retail; a restaurant, tavern,
bar, or nightclub; customer or consuner services, such as a repair shop,
notel, or rental agency; health, education, or social services; or
sonet hi ng el se?
1. RETAIL 2. RESTAURANT, 3. CUSTOMER OR || 4. HEALTH, 5. SOMETHING || 8. DON T
TAVERN, CONSUMER EDUCATI ON, ELSE KNOW
BAR, OR SERVI CES OR SCOCI AL
NI GHTCLUB SERVI CES
I
GO TO Q189
Q185. Woul d you consider this new business to be in manufacturing, construction,
agriculture, mning, or something el se?
1. MANUFACTURI NG || 2. CONSTRUCTION || 3. AGRICULTURE || 4. M NI NG 5. SOME- 8.
(OR SERVICES TO THI NG DON T
M NI NG FI RvB) ELSE KNOW
I |
GO TO Q189 GO TO Q186
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Q185a. Woul d you say it is making a product that

is durable — designed to | ast
over three years, or non-durable — designed to last |less than three
years?
1. DURABLE 2. NON- DURABLE 8. DON' T KNOW
(DESI GNED TO LAST (DESI GNED TO
OVER 3 YEARS) LAST LESS
THAN 3 YEARS)
G0 TO Q189
QL86. Woul d you consi der this new business to be in whol esale distribution,
transportation, utilities, comunications, or sonething else?
1. WHOLESALE 2. TRANSPORTATI ON 3. UTILITIES 4. COVMUNI CATI ONS || 5. SOME- 8.
DI STRI BUTI ON THI NG DON' T
ELSE KNOW
I I
GO TO Q189
QL87. Woul d you consi der this new business to be in finance, insurance, real
estate, some type of business consulting or service, or something el se?

1. FINANCE || 2. | NSURANCE 3. REAL 4. BUSI NESS 5. SOME- 8.
(1 NCLUDI NG ESTATE CONSULTI NG THI NG DON' T
BROKERS) OR SERVI CE ELSE KNOW

I I |

GO TO Q189 GO TO Q188
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Ql87a. VWhat woul d best describe the type of business service or consulting —-
will this be a law or accounting practice; a conputer or world w de web
programm ng firm provide business consulting; provide business
servi ces, such as bookkeeping, credit bureaus, tenporary hel p agenci es,
or copy services; or sonething el se?

1. LAWOR 2. COWPUTER/ 3. BUSI NESS 4. BUSI NESS SERVI CES 5. SOME- (8. DON T
ACCOUNTI NG WORLD W DE W\EB CONSULTI NG (BOOK KEEP., CREDI T THI NG KNOW
PRACTI CE PROGRAMM NG BUREAUS, ETC.) ELSE

I I I I
GO TO Q189
Q188. Your busi ness does not seemto fit into any of these categories, how woul d

QL89.

you describe it?

VWhat will be the initial |legal formof the new business?

[ READ DEFI NI TI ONS | F NECESSARY

SCLE PROPRI ETORSH P = ONLY ONE PERSON OMNS FI RM

GENERAL PARTNERSHI P = 2 OR MORE PEOPLE OMWN THE FIRM (i.e. HUSBAND & W FE)
LI M TED PARTNERSHI P = SOVE PARTNERS OPERATE FIRM OTHERS FUN W O LI ABI LI TY
CORPORATI ON = PUBLI C STOCK SALES, LIM TED LI ABILITY, FEDERAL TAXES ON FI RM
SUBCHAPTER S CORPCRATI ON = 20 OR LESS SHAREHOLDERS, LESS FEDERAL RULES
LI M TED LI ABI LI TY COVPANY = REDUCED LI ABI LI TY, LONER TAXES, LOWER COST]

01. SOLE 02. GENERAL 03. LIM TED 04. CORPORATI ON
PROPRI ETORSHI P PARTNERSHI P PARTNERSHI P
05. SUBCHAPTER S 06. LIM TED 07. NOT YET
CORPORATI ON LI ABI LI TY DETERM NED
COVPANY (IF VOL.)

97. OTHER ( SPECI FY) : 98. DON' T KNOW
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Q190. Woul d you describe this new business as: 1) independent start-up, created
by an individual or a teamworking on their own; 2) a purchase or takeover
of an existing business; 3) a franchise or multi-Ilevel marketing
initiative; 4) a start-up sponsored by an existing business;
or 5) sonething else ?

1. | NDEPENDENT 2. PURCHASE OR 3. FRANCHI SE CR 4. START- UP
START- UP TAKEOVER OF MULTI - LEVEL SPONSORED
AN EXI STI NG MARKETI NG BY EXI STI NG
BUSI NESS I NI TI ATI VE BUSI NESS
GO TO Q194 GO TO Q191 GO TO Q192 GO TO Q193
7. OTHER ( SPECI FY): 8. DON' T KNOW
|
G0 TO Q194
QL91. Is this takeover of an existing business a purchase of a business from
outside the famly, a purchase of a business froma fanily nenber, or is it
i nherited?
1. PURCHASE OF A 2. PURCHASE OF A 3. | NHERI TED 8. DON'T
BUSI NESS FROM BUSI NESS FROM A KNOW
QUTSI DE THE FAM LY FAM LY MEMBER
G0 TO Q194
QL92. Is this a franchise, where you mght get help fromthe franchiser, or is it

a multi-level marketing arrangenment, where you can recruit sal es associates
and receive a commission fromtheir sal es?

1. FRANCHISE WTH HELP | | 2. MULTI-LEVEL | | 7. OTHER (SPECIFY): 8. DON T
FROM THE FRANCHI SER MARKET! NG KNOW
I NI TI ATI VE

GO TO Q194
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QL93.

QLY4.

Q195.

Q196.

QL97.

Is this new venture a new branch or subsidiary of an existing business, or
a new |l egal entity owned by one or nore other business?

1. NEW BRANCH OR 2. NEWLEGAL ENTITY 8. DON'T
SUBSI DI ARY OF OMNED BY ONE OR MORE KNOW
EXI STI NG BUSI NESS OTHER BUSI NESSES

How woul d you describe the | ocation where this new business is being

devel oped? |Is it a residence or personal property, |like a home, garage,
farmor vacation hone; is it on the site of an existing business; is it a
special location for this start-up, like rented space, an incubator, or

something like that; or is it not devel oped to the point where a specific
| ocation is needed?

1. RESI DENCE OR 2. SITE OF 3. SPECI AL 4. SPECIFIC
PERSONAL EXI STI NG LOCATI ON FOR LOCATI ON NOT
PROPERTY BUSI NESS START- UP YET NEEDED
7. OTHER ( SPECI FY): 8. DON' T KNOW
How many people will legally own this new business — only you, only you and

your spouse, or you and other people or businesses?

(NOT- FOR- PROFI T AGENCI ES SHOULD | NCLUDE ALL OFFI CERS — i.e. PRESI DENT,
VI CE PRESI DENT, TREASURER, AND SECRETARY)

1. RESPONDENT 2. RESPONDENT AND 3. RESPONDENT 8. DON T
ONLY SPOUSE ONLY AND OTHERS KNOW
[ |

GO TO Q206

In the past week, how many hours have you devoted to this new business
start-up? (ONE WEEK FULL TI ME EQUALS 40 HOURS)

NUMBER COF HOURS: 98. DON T KNOW

How many total hours, including the past week, have you devoted to this new
busi ness start-up? (ONE WEEK FULL TI ME EQUALS 40 HOURS; ONE MONTH FULL
TIME EQUALS 173 HOURS; ONE YEAR FULL TI ME EQUALS 2, 080 HOURS)

(1 NTERVI EMER: PROBE FOR ROUGH ESTI MATE)

NUMBER COF HOURS: 9998. DON' T KNOW




QL98.

Q199.

Q00.

Q01.

Q02.

QO3.

QO5.
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How much of your own noney, in total dollars, have you put into this new
start-up — either to purchase ownership or as a loan to the new busi ness?
(1 NCLUDE ALL PERSONAL FUNDS FROM ALL SOURCES)

ENTER DOLLAR AMOUNT ( 0-99, 999, 995): 99999998. DON' T KNOW

How many years of work experience have you had in this industry — the one
where the new business will compete?

YEAR (4 DIG TS): 9998. DON T KNOW

How many ot her busi nesses have you hel ped to start?

NUMBER OF BUSI NESSES: 98. DON T KNOW

Interviewer: Is the (RESPONDENT) nml e or fenml e?

1. MALE 2. FEMALE

What year were you born?

YEAR (1889-1981): 9998. DON' T KNOW

VWhat woul d you consider to be your race or ethnic origin: Wite, Black or
African- Ameri can, Hispanic, Anerican |Indian, Southeast Asian, Oher Asian
or Pacific |Islander, or sonething el se?

1. WVHTH 2. BLACK/ 3. H SPANIC/ 4. AMERI CAN 5. SOUTHEAST
CAUCASI AN AFRI CAN- LATI NO | NDI AN ASI AN
AVMERI CAN

6. OTHER ASI AN 7. SOVETHI NG ELSE ( SPECI FY):
PACI FI C
| SLANDER

VWhat is, or was, your primary occupation?
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QO06.

QO7f .

You have said that you and (ANSVWER FROM Q195) expect to own part of this
new business. W would like to make a list of all those who will own part
of the business. Please give ne only their first names, so we can talk
about themwi thout revealing their full identity. Include any busi nesses
or financial institutions that will own part of the new business. | wll
al so ask what percent of the new firmeach is expected to own. |If there
are nore than 5, please select the 5 who will have hi ghest |evel of
ownership in the new firm

(NOT- FOR- PROFI T AGENCI ES SHOULD | NCLUDE ALL OFFI CERS — i.e. PRESIDENT, VICE
PRES| DENT, TREASURER, AND SECRETARY)

(I'F R DK PERCENTAGE, TRY TO GET BEST ESTIMATE;, |IF CAN T ENTER DK FOR %

FI RST NANE PERCENT OWN
a. ( RESPONDENT) %
b %
c %
d %
e %
%
(MUST EQUAL 100% TOTAL

I"ve listed (READ NAMES). Have | m ssed any person, institution, or
group that woul d share ownership of the new business, even if the only
thing they will contribute is noney or advice?

1. YES, NEED 2. NO, TABLE 3. | NEED TO 4. | NEED TO
TO ADD TO I S CORRECT CORRECT OR DELETE ONE
ROSTER AS IS CHANGE A CELL PERSON FROM

THE ROSTER

GO BACK TO Q06 GO BACK TO Q06 GO BACK TO Q06
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@10e. I NTERVI EVER
CHECKPO NT: Is (NAME) a person
or not a person?

Q11. How many total hours,
i ncludi ng the past week, (have
you/ has (NAME)) devoted to this
new busi ness start-up?

Q12. About how much noney,
in total dollars, (have you/has
(NAME)) contributed to the new
busi ness, either to purchase
ownership or as a loan to the
new busi ness?

Q13. How many years of work
experience has (NAME) had in
this industry—the one where the
new business will conpete?

Q14. How many ot her
busi nesses has (NAME) hel ped to
start as an owner or part owner?

PERSON #1

PERSON #2

1. | PERSON—> GO TO @11

NON- PERSON ( OR
2. | INSTITUTION)—-> GO TO
PERSON #2

PERSON—> GO TO @11

NON- PERSON ( OR
| NSTI TUTI ON) —- > GO TO
PERSON #3

# HOURS

# HOURS

DOLLAR AMOUNT

DOLLAR AMOUNT

# YEARS

# YEARS

# BUSI NESSES

# BUSI NESSES

IF 210e=2 GO TO
PERSON #2

OR GO TO Q217 FOR
PERSON #1

I F QR10e=2 GO TO
PERSON #3

OR GO TO Q217 FOR
PERSON #2




PERSON #3

PERSON #4

PERSON #5
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PERSON—> GO TO @11

NON- PERSON ( OR
I NSTI TUTI ON) —- > GO TO
PERSON #4

PERSON—> GO TO @11

NON- PERSON ( OR
I NSTI TUTI ON) —- > GO TO
PERSON #5

PERSON—> GO TO @11

NON- PERSON ( OR
I NSTI TUTI ON) —- > GO TO

@31

# HOURS

# HOURS

# HOURS

DOLLAR AMOUNT

DOLLAR AMOUNT

DOLLAR AMOUNT

# YEARS

# YEARS

# YEARS

# BUSI NESSES

# BUSI NESSES

# BUSI NESSES

I F Q210e=2 GO TO
PERSON #4

OR GO TO Q17 FOR
PERSON #3

I F Q210e=2 GO TO
PERSON #5

OR GO TO @17 FOR
PERSON #4

|F @10e=2 GO TO
Q31
OR GO TO Q17 FOR
PERSON #5
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Q17. Is (NAME) nmle or
femal e?

Q18. How ol d is (NAMVE)?
@19. Woul d you say ( NAME)
VWhite, Black or African
Anerican, Hi spanic, American

I ndi an, Sout heast Asian, O her

Asi an or Pacific Islander, or
sonet hi ng el se?

is

PERSON #1 PERSON #2
1. MALE 2. FEMALE 1. MALE 2. FEMALE
AGE (12-100) AGE (12-100)

[1. WHI TE/ CAUCASI AN [1. WHI TE/ CAUCASI AN
2. BLACK/ 2. BLACK/

AFRI CAN AVERI CAN AFRI CAN AVERI CAN
[3. HI SPANI ¢/ LATI NO [3. HI SPANI G/ LATI NO
[4. AVERI CAN | NDI AN [4. AVERI CAN I NDI AN
[5. SOUTHEAST ASI AN [5. SOUTHEAST ASI AN
6. OTHER ASI AN/ 6. OTHER ASI AN

PACI FI C | SLANDER PACI FI C | SLANDER
7. SOVETHI NG ELSE (SPEC FY): 7. SOVETHING ELSE (SPECI FY):

GO TO Q20
FOR PERSON #1

GO TO Q20
FOR PERSON #2
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PERSON #3 PERSON #4 PERSON #5
1. MALE 2. FEMALE 1. MALE 2. FEMALE 1. MALE 2. FEMALE
AGE (12-100) AGE (12-100) AGE (12-100)

WHI TE/ CAUCASI AN

VWHI TE/ CAUCASI AN

VWHI TE/ CAUCASI AN

2. BLACK/ 2. BLACK/ 2. BLACK/
AFRI CAN AVERI CAN AFRI CAN AVERI CAN AFRI CAN AVERI CAN
[3. HI SPANI ¢/ LATI NO [3. HI SPANI G/ LATI NO [3. HI SPANI G/ LATI NO
[4. AVERI CAN | NDI AN [4. AVERI CAN I NDI AN [4. AVERI CAN | NDI AN
[5. SQUTHEAST ASI AN [5. SOUTHEAST Asl AN [5. SOUTHEAST Asl AN
6. OTHER ASI AN 6. OTHER ASI AN/ 6. OTHER ASI AN
PACI FI C | SLANDER PACI FI C | SLANDER PACI FI C | SLANDER
7. SOVETHING ELSE (SPECI FY): 7. SOVETHING ELSE (SPECI FY): 7. SOVETHING ELSE (SPECI FY):

&0 TO Q20
FOR PERSON #3

&0 TO Q20
FOR PERSON #4

&0 TO Q20
FOR PERSON #5
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Q20. VWat is, or was,
(NAMVE)'s primary occupation?

Q21. In addition to tine and
personal investnents of noney,
in what other ways has (NAME)
hel ped with the start up? For
exanpl e, has (NAME) provided

i ntroductions to other people?

Q22. Has (NAME) provided
information or advice?

Q@23. (Has (NAME) provided)
training in business related
tasks or skills (to help with
the start-up)?

Q24. (Has (NAME) provided)
access to financial assistance,
like equity, loans, or |oan
guarantees (to help with the
start-up)?

Q25. (Has (NAME) provided)
physi cal resources, use of |and,
space, buil dings or equipnent
(to help with the start-up)?

@26. (Has (NAME) provided)
busi ness services, such as

| egal , accounting, or clerical
assi stance (to help with the
start-up)?

Q27. (Has (NAME) provided)
personal services, such as
househol d help or childcare (to
help with the start-up)?

PERSON #1 PERSON #2

OCCUPATI ON OCCUPATI ON
1. YES 2. NO 8. ok ||[1. vES 2. NO 8. DK
1. YES 2. NO 8. ok ||[1. vES 2. NO 8. DK
1. YES 2. NO 8. ok ||[1. vES 2. NO 8. DK
1. YES 2. NO 8. ok ||[1. YES 2. NO 8. DK
[1. vES | [2. nO] [s. o<]|[1. vES | [2. no]
1. YES 2. NO 8. ok ||[1. vES 2. NO 8. DK
1. YES 2. NO 8. ok ||[1. vES 2. NO 8. DK

GO TO Q28 GO TO Q@28

FOR PERSON #1

FOR PERSON #2
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PERSON #3 PERSON #4 PERSON #5
OCCUPATI ON OCCUPATI ON OCCUPATI ON
YES 2. NO YES 2. NO YES 2. NO 8.
YES 2. NO YES 2. NO YES 2. NO 8.
YES 2. NO YES 2. NO YES 2. NO 8.
YES 2. NO YES 2. NO YES 2. NO 8.
YES 2. NO YES 2. NO YES 2. NO 8.
YES 2. NO YES 2. NO YES 2. NO 8.
YES 2. NO YES 2. NO YES 2. NO 8.
GO TO Q228 GO TO Q228 GO TO Q228

FOR PERSON #3

FOR PERSON #4

FOR PERSON #5
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Q28. (Has (NAME) provided
any other type of service or
assi stance (to help with the
start-up)?

Q28b. VWhat ot her type of
service or assistance has ( NAME)
provi ded?

Q28c. I NTERVI EMER CHECKPO NT

Q29. Whi ch of these forns of
assi stance from (NAME) has been
t he MOST | MPORTANT for the new

busi ness start-up?

(READ LI ST OF “YES"'s FROM Q@21-
@28 | F NECESSARY)

@30. Pl ease consider this
form of assistance provided by
(NAME) to the new start-up
[@29 OR THE ONLY “YES' @21-
Q28]

Was this provided free
at a discounted price, at the
normal market price, as part
a barter or exchange
rel ationship, or for sone other
reason?

of

PERSON #1 PERSON #2
1. YES 2. NO 8. DK |l|1. YES 2. NO 8. DK
. .
| |
% GO TO Q@28c \ GO TO Q@28c
OTHER ( SPECI FY): OTHER ( SPECI FY):
NO “ YES’ RESPONSES NO “YES® RESPONSES
1 Q@21- @28—> GO TO L @21- @28—> GO TO
: Q10e FOR PERSON #2 : Q10e FOR PERSON #3
) ONLY ONE “YES' @21- ) ONLY ONE “YES' @21-
: Q28-->G0 TO @30 : Q28-- >G0 TO @30
MORE THAN ONE “ YES’ MORE THAN ONE * YES’
3. Q21- @28—> GO TO 3. Q21- @28—> GO TO
Q29 Q29

1. I NTRODUCTI ONS TO OTHER
PECPLE

1. I NTRODUCTI ONS TO OTHER
PEOPLE

[2. | NFORVATI ON OR ADVI CE

[2. | NFORMATI ON OR ADVI CE

3. TRAI NI NG I N BUSI NESS
RELATED TASKS OR SKI LLS

3. TRAINING I N BUSI NESS RELATED
TASKS OR SKI LLS

4. ACCESS TO FI NANCI AL

4. ACCESS TO FI NANCI AL

RESOURCES RESQURCES
[5. PHYSI CAL RESOURCES [||5. PHYSI CAL RESOURCES |
[6. BUSI NESS SERVI CES [||6. BUSI NESS SERVI CES |
[7. PERSONAL SERVI CES [||7. PERSONAL SERVI CES |
[8. MORAL OR EMOTI ONAL SUPPORT |][8. MORAL OR EMOTI ONAL SUPPORT |
[9. LABOR | [9. LABOR |

[10. CREATIVITY OR I DEAS [||10. CREATIVITY OR I DEAS |
[97. OTHER [ FROV Q228b] [||97. OTHER [ FROV Q228b] |
1. FREE 2. DI SCOUNTED 1. FREE 2. DI SCOUNTED

3. NORMAL MARKET PRI CE

3. NORMAL MARKET PRI CE

4. BARTER OR EXCHANGE

4. BARTER OR EXCHANGE

7. OTHER ( SPECI FY):

7. OTHER ( SPECI FY):

GO TO PERSON #2 (Q10e)
OR GO TO Q@31

GO TO PERSON #3 (Q10e)
OR GO TO Q@31
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PERSON #3 PERSON #4 PERSON #5
1. YES 2. NO 8. DK [|[1. YES 2. NO 8. DK||[1. YES 2. NO 8. DK
| | |
| | |
y GO TO Q28c 1 GO TO Q28c¢ 1 GO TO Q28c
OTHER ( SPECI FY): OTHER ( SPECI FY): OTHER ( SPECI FY):
NO “ YES’ RESPONSES NO “ YES’ RESPONSES NO “ YES’ RESPONSES
1 @21- @28—> GO TO 1 @21- @28—> GO TO 1 @21- @28—> GO TO
' Q10e FOR PERSON #4 ' Q10e FOR PERSON #5 ' Q31
) ONLY ONE “YES' Q21- ) ONLY ONE “ YES' Q21- ) ONLY ONE “ YES' Q21-
' @28-->G0 TO @30 ' @28-->G0 TO @30 ' @28-->G0 TO @30
MORE THAN ONE * YES’ MORE THAN ONE *“ YES’ MORE THAN ONE *“ YES’
3. Q21- 28- S694—> GO TO | |[3. Q21- @28—> GO TO 3. Q21- @28—> GO TO
Q29 Q29 Q29
1. I NTRODUCTI ONS TO OTHER 1. | NTRODUCTI ONS TO OTHER 1. | NTRODUCTI ONS TO OTHER
PEOPLE PEOPLE PEOPLE
2. | NFORVATI ON OR ADVI CE [|]2. | NFORMATI ON OR ADVI CE | ]{2. | NFORVATI ON OR ADVI CE

3. TRAI NI NG I N BUSI NESS
RELATED TASKS OR SKI LLS

3.
TASKS OR SKI LLS

TRAI' NI NG | N BUSI NESS RELATED

3.

TRAI' NI NG | N BUSI NESS RELATED

TASKS OR SKI LLS

4. ACCESS TO FI NANCI AL 4. ACCESS TO FI NANCI AL 4. ACCESS TO FI NANCI AL
RESOURCES RESOURCES RESOURCES

[5. PHYSI CAL RESOURCES [||5. PHYSI CAL RESOURCES | ][5. PHYSI CAL RESOURCES |
[6. BUSI NESS SERVI CES [||6. BUSI NESS SERVI CES | |[6. BUSINESS SERVI CES |
[7. PERSONAL SERVI CES [||7. PERSONAL SERVI CES | |{7. PERSONAL SERVI CES |
[8. MORAL OR EMOTI ONAL SUPPORT |[|8. MORAL OR EMOTI ONAL SUPPORT | |[8. MORAL OR EMOTI ONAL SUPPORT |
[9. LABOR | [9. LABOR | [9. LABOR |

[10. CREATIVITY OR I DEAS [||10. CREATIVITY OR I DEAS | ][10. CREATIVITY OR | DEAS |
[97. OTHER [ FROV Q@28b] [||97. OTHER [ FROV Q228b] | ]{97. OTHER [ FROM Q28b] |
1. FREE 2. DI SCOUNTED 1. FREE 2. DI SCOUNTED 1. FREE 2. DI SCOUNTED

3. NORMAL MARKET PRI CE 3. NORMAL MARKET PRI CE 3. NORMAL MARKET PRI CE

4. BARTER OR EXCHANGE 4. BARTER OR EXCHANGE 4. BARTER OR EXCHANGE

7. OTHER ( SPECI FY):

7.

OTHER ( SPECI FY):

OTHER ( SPECI FY):

GO TO PERSON #4 (Q210e)
OR GO TO @31

GO TO PERSON #5 (Q210e)
OR GO TO Q@31

GO TO 31
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Q@31. We have one final set of questions about those who own the new firm W would
like to know nore about how they are related to each ot her
@33. How woul d you describe the relationship of (you/ NAME) to (NAVE)?

Are (you/ NAME) and (NAME) spouses or partners; relatives; business associates
or work coll eagues; friends or acquai ntances; strangers before joining the
start-up team (you/they) have sonme other type of relationship; or is either
or both not a personal, like a business or financial institution?

R AND PERSON #2

R AND PERSON #3

R AND PERSON #4

R AND PERSON #5

ACQUAI NTANCES

ACQUAI NTANCES

ACQUAI NTANCES

1. SPOUSES/ 1. SPOUSES/ 1. SPOUSES/ 1. SPOUSES/
PARTNERS PARTNERS PARTNERS PARTNERS
GO TO @33a GO TO @33a GO TO @33a GO TO @33a
2. RELATI VES/ 2. RELATI VES/ 2. RELATI VES/ 2. RELATI VES/
FAM LY MEMBERS FAM LY MEMBERS FAM LY MEMBERS FAM LY MEMBERS
GO TO Q@33b GO TO Q@33b GO TO Q@33b GO TO Q@33b
3. BUSI NESS 3. BUSI NESS 3. BUSI NESS 3. BUSI NESS
ASSOCI ATES/ ASSOCI ATES/ ASSOCI ATES/ ASSOCI ATES/
WORK COLLEAGUES WORK COLLEAGUES WORK COLLEAGUES WORK COLLEAGUES
GO TO @33c GO TO @33c GO TO @33c GO TO @33c
4. FRI ENDS/ 4. FRI ENDS/ 4. FRI ENDS/ 4. FRI ENDS/

ACQUAI NTANCES

5. STRANGERS 5. STRANGERS 5. STRANGERS 5. STRANGERS
BEFORE JO NI NG BEFORE JO NI NG BEFORE JO NI NG BEFORE JO NI NG
THE TEAM THE TEAM THE TEAM THE TEAM
GO TO Q@33d GO TO Q@33d GO TO @33d GO TO Q@33d
6. ONE/ BOTH 6. ONE/ BOTH 6. ONE/ BOTH 6. ONE/ BOTH
NOT A PERSON NOT A PERSON NOT A PERSON NOT A PERSON
7. NO LONGER HAS 7. NO LONGER HAS 7. NO LONGER HAS 7. NO LONGER HAS
RELATI ONSHI P RELATI ONSHI P RELATI ONSHI P RELATI ONSHI P
97. OTHER ( SPECI FY): 97. OTHER ( SPECI FY): 97. OTHER ( SPECI FY): 97. OTHER ( SPECI FY):

GO TO NEXT PAIR
OR GO TO Q41

GO TO NEXT PAIR

OR GO TO 41

GO TO NEXT PAIR
OR GO TO Q41

GO TO NEXT PAIR
OR GO TO 41




Q33.

Cont i nued. .
How woul d you describe the relationship of (you/ NAME) to (NAVE)?

Are (you/ NAME) and (NAME) spouses or
or work col |l eagues;

| i ke a business or

partners;
friends or acquai ntances;
start-up team (you/they) have sone other type of

both not a personal, financia

rel ati ves; busi ness associ ates
strangers before joining the
is either

rel ati onshi p;

PERSON #2 AND

PERSON #2 AND

PERSON #2 AND

PERSON #3 PERSON #4 PERSON #5
SPOUSES/ SPOUSES/ SPOUSES/
PARTNERS PARTNERS PARTNERS

GO TO @33a GO TO @33a GO TO @33a
RELATI VES/ RELATI VES/ RELATI VES/

FAM LY MEMBERS

FAM LY MEMBERS

FAM LY MEMBERS

GO TO Q@33b GO TO Q@33b GO TO Q@33b
BUSI NESS BUSI NESS BUSI NESS
ASSOCI ATES/ ASSOCI ATES/ ASSOCI ATES/
WORK COLLEAGUES WORK COLLEAGUES WORK COLLEAGUES
GO TO @33c GO TO Q@33c GO TO Q@33c
FRI ENDS/ FRI ENDS/ FRI ENDS/

ACQUAI NTANCES

ACQUAI NTANCES

ACQUAI NTANCES

STRANGERS STRANGERS STRANGERS
BEFORE JO NI NG BEFORE JO NI NG BEFORE JO NI NG
THE TEAM THE TEAM THE TEAM

GO TO Q@33d GO TO Q@33d GO TO Q@33d
ONE/ BOTH ONE/ BOTH ONE/ BOTH
NOT A PERSON NOT A PERSON NOT A PERSON

NO LONGER HAS
RELATI ONSHI P

NO LONGER HAS
RELATI ONSHI P

NO LONGER HAS
RELATI ONSHI P

institution?

97. OTHER ( SPECI FY): 97. OTHER ( SPECI FY): 97. OTHER ( SPECI FY):

GO TO NEXT PAIR
OR GO TO 41

GO TO NEXT PAIR
OR GO TO 41

GO TO NEXT PAIR
OR GO TO 41
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Q33.

Cont i nued. .
How woul d you describe the relationship of (you/ NAME) to (NAVE)?

Are (you/ NAME) and (NAME) spouses or
or work col |l eagues;

| i ke a business or

partners; relatives;
friends or acquai ntances;
start-up team (you/they) have sone other type of

both not a personal, financia

rel ati onshi p;
i nstitution?

PERSON #3 AND

PERSON #3 AND

PERSON #4 AND

PERSON #4 PERSON #5 PERSON #5
SPOUSES/ SPOQUSES/ SPQUSES/
PARTNERS PARTNERS PARTNERS

GO TO @33a GO TO @33a GO TO @33a
RELATI VES/ RELATI VES/ RELATI VES/

FAM LY MEMBERS

FAM LY MEMBERS

FAM LY MEMBERS

GO TO Q@33b GO TO Q@33b GO TO Q@33b
BUSI NESS BUSI NESS BUSI NESS
ASSOCI ATES/ ASSOCI ATES/ ASSOCI ATES/
WORK COLLEAGUES WORK COLLEAGUES WORK COLLEAGUES
GO TO @33c GO TO @33c GO TO @33c
FRI ENDS/ FRI ENDS/ FRI ENDS/

ACQUAI NTANCES

ACQUAI NTANCES

ACQUAI NTANCES

STRANGERS STRANGERS STRANGERS
BEFORE JO NI NG BEFORE JO NI NG BEFORE JO NI NG
THE TEAM THE TEAM THE TEAM

GO TO Q@33d GO TO Q@33b GO TO Q@33b
ONE/ BOTH ONE/ BOTH ONE/ BOTH
NOT A PERSON NOT A PERSON NOT A PERSON

NO LONGER HAS
RELATI ONSHI P

NO LONGER HAS
RELATI ONSHI P

NO LONGER HAS
RELATI ONSHI P

97. OTHER ( SPECI FY):

97. OTHER ( SPECI FY):

97. OTHER ( SPECI FY):

GO TO NEXT PAIR
OR GO TO 41

GO TO NEXT PAIR
OR GO TO 41

GO TO 41

busi ness associ at es
strangers before joining the
is either
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@33a. Are (you/ NAME) and (NAME) spouses, or “partners sharing a househol d”?
R + #2 R + #3 R + #4 R + #5 #2 + #3
SPOUSES SPOUSES SPOUSES SPOUSES SPOUSES
PARTNERS PARTNERS PARTNERS PARTNERS PARTNERS
SHARI NG A SHARI NG A SHARI NG A SHARI NG A SHARI NG A
HOUSEHOLD HOUSEHOLD HOUSEHOLD HOUSEHOLD HOUSEHOLD
DON' T DON' T DON' T DON' T DON' T
KNOW KNOW KNOW KNOW KNOW

GO BACK TO GO BACK TO GO BACK TO GO BACK TO GO BACK TO

@33 FOR @33 FOR @33 FOR @33 FOR @33 FOR

NEXT PAI R NEXT PAIR NEXT PAIR NEXT PAI R NEXT PAIR

OR GO TO OR GO TO OR GO TO OR GO TO OR GO TO
Q41 Q41 Q41 Q41 Q41
#2 + #4 #2 + #5 #3 + #4 #3 + #5 #4 + #5
SPOUSES 1. SPOUSES 1. SPOUSES 1. SPOUSES 1. SPOUSES
PARTNERS PARTNERS 2. PARTNERS 2. PARTNERS 2. PARTNERS
SHARI NG A SHARI NG A SHARI NG A SHARI NG A SHARI NG A
HOUSEHOLD HOUSEHOLD HOUSEHOLD HOUSEHOLD HOUSEHOLD
DON' T DON' T 8. DON' T 8. DON'T 8. DON'T
KNOW KNOW KNOW KNOW KNOW
G0 BACK TO G0 BACK TO G0 BACK TO G0 BACK TO G0 TO 41
@33 FOR @33 FOR @33 FOR @33 FOR
NEXT PAI R NEXT PAI R NEXT PAI R NEXT PAI R
OR GO TO OR GO TO OR GO TO OR GO TO

@41 @41 @41 @41
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@33b. Are (you/NAVE) and (NAME) relatives or famly nenbers living in the saneg,
or different, househol ds?
R + #2 R + #3 R + #4 R + #5 #2 + #3
1. SAME 1. SAME 1. SAME 1. SAME 1. SAME
HOUSEHCOLD HOUSEHCOLD HOUSEHCLD HOUSEHCOLD HOUSEHCOLD
2. DI FFERENT 2. DI FFERENT DI FFERENT 2. DI FFERENT DI FFERENT
HOUSEHCOLDS HOUSEHCOLDS HOUSEHCOLDS HOUSEHCOLDS HOUSEHCOLDS
8. DONT 8. DON T DON T 8. DON T DON T
KNOW KNOW KNOW KNOW KNOW
G0 BACK TO G0 BACK TO G0 BACK TO G0 BACK TO G0 BACK TO
@33 FOR @33 FOR @33 FOR @33 FOR @33 FOR
NEXT PAI R NEXT PAI R NEXT PAI R NEXT PAI R NEXT PAI R
OR GO TO OR GO TO OR GO TO OR GO TO OR GO TO
@41 @41 @41 @41 @41
#2 + #4 #2 + #5 #3 + #4 #3 + #5 #4 + #5
1. SAME 1. SAME 1. SAME 1. SAME 1. SAME
HOUSEHCOLD HOUSEHCOLD HOUSEHCOLD HOUSEHCOLD HOUSEHCOLD
2. DI FFERENT DI FFERENT 2. DI FFERENT 2. DI FFERENT 2. DI FFERENT
HOUSEHOLDS HOUSEHOLDS HOUSEHOLDS HOUSEHOLDS HOUSEHOLDS
8. DON T DON T 8. DON T 8. DON T 8. DON T
KNOW KNOW KNOW KNOW KNOW
GO BACK TO GO BACK TO GO BACK TO GO BACK TO GO BACK TO
@33 FOR @33 FOR @33 FOR @33 FOR @33 FOR
NEXT PAI R NEXT PAI R NEXT PAIR NEXT PAI R NEXT PAIR
OR GO TO OR GO TO OR GO TO OR GO TO OR GO TO
Q41 Q41 Q41 Q41 Q41
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@33c. Are (you/ NAME) and (NAME) busi ness associates or work col |l eagues fromthe
sanme conpany or work organi zations or are (you/they) fromdifferent work
settings?

R + #2 R + #3 R + #4 R + #5 #2 + #3

1. SAME 1. SAME SAVE SAVE SAVE

COVPANY OR COVPANY OR COVPANY OR COVPANY OR COVPANY OR
WORK WORK WORK WORK WORK

ORGANI ZATI ONS

ORGANI ZATI ONS

ORGANI ZATI ONS

ORGANI ZATI ONS

ORGANI ZATI ONS

2. DI FFERENT 2. DI FFERENT 2. DI FFERENT 2. DI FFERENT 2. DI FFERENT
WORK WORK WORK WORK WORK
SETTI NGS SETTI NGS SETTI NGS SETTI NGS SETTI NGS
8. DON T 8. DON T DON T DON T DON T
KNOW KNOW KNOW KNOW KNOW
GO BACK TO GO BACK TO GO BACK TO GO BACK TO GO BACK TO
@33 FOR @33 FOR @33 FOR @33 FOR @33 FOR
NEXT PAI R NEXT PAI R NEXT PAI R NEXT PAI R NEXT PAI R
OR GO TO OR GO TO OR GO TO OR GO TO OR GO TO
Q41 Q41 Q41 Q41 Q41
#2 + #4 #2 + #5 #3 + #4 #3 + #5 #4 + #5
1. SAME 1. SAME 1. SAME 1. SAME 1. SAME
COVPANY OR COVPANY OR COVPANY OR COVPANY OR COVPANY OR
WORK WORK WORK WORK WORK

ORGANI ZATI ONS

ORGANI ZATI ONS

ORGANI ZATI ONS

ORGANI ZATI ONS

ORGANI ZATI ONS

2. DI FFERENT 2. DI FFERENT 2. DI FFERENT 2. DI FFERENT 2. DI FFERENT
VORK VORK VORK VORK VORK
SETTI NGS SETTI NGS SETTI NGS SETTI NGS SETTI NGS

8. DON T 8. DON T 8. DON T 8. DON T 8. DON T
KNOW KNOW KNOW KNOW KNOW

GO BACK TO GO BACK TO &0 BACK TO GO BACK TO &0 TO 41
@33 FOR @33 FOR @33 FOR @33 FOR
NEXT PAIR NEXT PAIR NEXT PAIR NEXT PAIR
OR GO TO OR GO TO OR GO TO OR GO TO
@41 @41 Q41 @41
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@33d. How did (you/ NAME) and (NAMVE) first neet? Did (you/they) nmeet when the
start-up team was organi zed, did (you/they) neet through a common friend,
or did (you/they) neet in sone other way?

R + #2 R + #3 R + #4 R + #5 #2 + #3
1. MET ON 1. MET ON 1. MET ON 1. MET ON 1. MET ON
START- UP START- UP START- UP START- UP START- UP
TEAM TEAM TEAM TEAM TEAM
2. HAD A 2. HAD A 2. HAD A 2. HAD A 2. HAD A
COMVON COMVON COMVON COMVON COMVON
FRI END FRI END FRI END FRI END FRI END
7. OTHER 7. OTHER 7. OTHER 7. OTHER 7. OTHER
( SPECI FY) : ( SPECI FY) : ( SPECI FY) : ( SPECI FY) : ( SPECI FY) :
8. DON T 8. DON T 8. DON T 8. DON T 8. DON T
KNOW KNOW KNOW KNOW KNOW
GO BACK TO GO BACK TO GO BACK TO GO BACK TO GO BACK TO
@33 FOR @33 FOR @33 FOR @33 FOR @33 FOR
NEXT PAI R NEXT PAI R NEXT PAI R NEXT PAI R NEXT PAI R

OR GO TO Q41

OR GO TO 41

OR GO TO 41

OR GO TO 41

OR GO TO 41

#2 + #4 #2 + #5 #3 + #4 #3 + #5 #4 + #5
1. MET ON 1. MET ON 1. MET ON 1. MET ON 1. MET ON
START- UP START- UP START- UP START- UP START- UP
TEAM TEAM TEAM TEAM TEAM
2. HAD A 2. HAD A 2. HAD A 2. HAD A 2. HAD A
COMVON COMVON COMVON COMVON COMVON
FRI END FRI END FRI END FRI END FRI END
7. OTHER 7. OTHER 7. OTHER 7. OTHER 7. OTHER
( SPECI FY) : ( SPECI FY) : ( SPECI FY) : ( SPECI FY) : ( SPECI FY) :
8. DON T 8. DON T 8. DON T 8. DON T 8. DON T
KNOW KNOW KNOW KNOW KNOW
GO BACK TO GO BACK TO GO BACK TO GO BACK TO GO TO Q41
@33 FOR @33 FOR @33 FOR @33 FOR
NEXT PAIR NEXT PAIR NEXT PAIR NEXT PAIR

OR GO TO Q@41

OR GO TO Q@41

OR GO TO Q@41

OR GO TO Q@41




QA41.

Q42.

Q43.

43

Are there other people, those that would NOT be on the start-up team who have
been particularly helpful to you in getting the business started?

1. YES 2. NO 8. DON' T KNOW
&0 TO Q263 &0 TO Q263

How many are there ((people NOT on the start-up team) who have been hel pful to
you in getting the business started?

NUMBER ( 1-50): 98. DON' T KNOW

(I'F MORE THAN 5 READ: Can you select up to five that have been anbng the nost
i mportant? Please give me their first nanes so we can keep track of these
i ndividuals. Tell ne the nobst inportant person first.

FI RST NAME

HELPFUL PERSON #1

HELPFUL PERSON #2

HELPFUL PERSON #3

HELPFUL PERSON #4

HELPFUL PERSON #5

Q43f .

I"ve listed (READ NAMES). Have | m ssed any person that would NOT be on
the start-up team who has been particularly helpful to you in getting the
busi ness started?

1. YES, NEED 2. NO, TABLE 3. | NEED TO 4. | NEED TO
TO ADD TO I S CORRECT CORRECT OR DELETE ONE
ROSTER AS IS CHANGE A CELL PERSON FROM

THE ROSTER

GO BACK TO @43 GO BACK TO (@43 GO BACK TO (@43
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Q45. Is (NAME) nale or
femal e?
Q46. How ol d i s (NAME)?

Q47. Woul d you say ( NAME)
is Wiite, Black or African
Aneri can, Hi spanic, American
I ndi an, Sout heast Asi an,

O her Asian or Pacific

I sl ander, or sonething el se?

Q47x. I NTERVI EVER
CHECKPOI NT:

Q48. How | ong have you known
(NAME) ?

Q49. How many tinmes have you

and (NAME) tal ked about busi ness
matters in the last nonth?

NEW HELPFUL PERSON #1

NEW HELPFUL PERSON #2

MALE 2. FEMALE

MALE 2. FEMALE

AGE (10- 100)

10-17 —> GO TO @62

AGE (10- 100)

10-17 —> GO TO @62

VHI TE/ CAUCASI AN

VWHI TE/ CAUCASI AN

BLACK/
AFRI CAN AMERI CAN

BLACK/
AFRI CAN AMERI CAN

HI SPANI C/ LATI NO

HI SPANI C/ LATI NO

AVMERI CAN | NDI AN

AMERI CAN | NDI AN

SQUTHEAST ASI AN

SCQUTHEAST ASI AN

OTHER ASI AN/
PACI FI C | SLANDER

OTHER ASI AN/
PACI FI C | SLANDER

SOVETHI NG ELSE
( SPECI FY) :

SOVETHI NG ELSE
( SPECI FY) :

PERSON #1 | S DECEASED
(R46) —> GO TO Q@50

PERSON #1 |'S ALl VE—-> GO
TO Q@48

PERSON #2 | S DECEASED
(QR46) —> GO TO @50

PERSON #2 |'S ALl VE—-> GO
TO Q@48

# YEARS

ZERO FOR LESS THAN ONE
“A” FOR “ALL MY LIFE

# YEARS

ZERO FOR LESS THAN ONE
“A" FOR “ALL MY LIFFE

# TI MES

# TI MES

GO TO 50 FOR PERSON #1

G0 TO 250 FOR PERSON #2




NEW HELPFUL PERSON #3

NEW HELPFUL PERSON #4
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NEW HELPFUL PERSON #5

1. MALE 2. FEMALE

MALE 2. FEMALE

1. MALE 2. FEMALE

AGE (10-100)

10-17 —> GO TO @62

AGE (10- 100)

10-17 —> GO TO @62

AGE (10-100)

10-17 —> GO TO @62

1. WH TE/ CAUCASI AN

WHI TE/ CAUCASI AN

1. WH TE/ CAUCASI AN

2. BLACK/
AFRI CAN AMERI CAN

BLACK/
AFRI CAN AMERI CAN

2. BLACK/
AFRI CAN AMERI CAN

3. HI SPANI C/ LATI NO

HI SPANI C/ LATI NO

3. HI SPANI C/ LATI NO

4. AMERI CAN | NDI AN

AMERI CAN | NDI AN

4. AMERI CAN | NDI AN

5. SOUTHEAST ASI AN

SQUTHEAST ASI AN

5. SOUTHEAST ASI AN

6. OTHER ASI AN
PACI FI C | SLANDER

OTHER ASI AN
PACI FI C | SLANDER

6. OTHER ASI AN
PACI FI C | SLANDER

7. SOVETHI NG ELSE
( SPECI FY) :

SOVETHI NG ELSE
( SPECI FY) :

7. SOVETHI NG ELSE
( SPECI FY) :

1. | PERSON #3 |'S DECEASED
(QR46) --> GO TO @50

2. | PERSON #3 1S ALI VE-->G0
TO Q48

PERSON #4 | S DECEASED
(QR46) --> GO TO @50

PERSON #4 | S ALI VE-->G0 TO
Q48

1. | PERSON #5 |'S DECEASED
(QR46) --> GO TO @50

2. | PERSON #5 1S ALI VE-->G0
TO Q@48

# YEARS

ZERO FOR LESS THAN ONE
“A” FOR “ALL MY LIFE

# YEARS

ZERO FOR LESS THAN ONE
“A” FOR “ALL MY LIFE

# YEARS

ZERO FOR LESS THAN ONE
“A” FOR “ALL MY LIFE

# TI MES

# TI MES

# TI MES

GO TO 250 FOR PERSON #3

GO TO 250 FOR PERSON #4

GO TO 250 FOR PERSON #5
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NEW HELPFUL PERSON #1 NEW HELPFUL PERSON #2

Q@50. How ( has/ had) ( NAME)
hel ped with the start-up? For
exanpl e, (has/had) (NAME) 1. YES 2. NO 8. DK 1. YES 2. NO
provi ded introductions to other
peopl e?

Q51. ((Has/ had) (NAME)
provi ded) information or advice 1. YES 2. NO 8. DK 1. YES 2. NO
(to help with the start-up)?

Q@52. ((Has/ had) (NAME)

provi ded) training in business
related tasks or skills (to help
with the start-up)?

1. YES 2. NO 8. DK 1. YES 2. NO

Q@53. ((Has/ had) (NAME)
provi ded) access to financial
assi stance, like equity, |oans, 1. YES 2. NO 8. DK 1. YES 2. NO
or loan guarantees (to help with
the start-up)?

Q54. ((Has/ had) (NAME)
provi ded) physical resources,
use of land, space, buildings or 1. YES 2. NO 8. DK 1. YES 2. NO
equi pnent (to help with the
start-up)?

@55. ((Has/ had) (NAME)
provi ded) business services,
such as | egal, accounting, or 1. YES 2. NO 8. DK 1. YES 2. NO
clerical assistance (to help
with the start-up)?

Q56. ((Has/ had) (NAME)
provi ded) personal services,
such as househol d hel p or

childcare (to help with the 1. YES 2 NO 8. DK 1. YES 2 NO
start-up)? ' ' ' ' '

GO TO Q57 GO TO Q@57
FOR PERSON #1 FOR PERSON #2



NEW HELPFUL PERSON #3

NEW HELPFUL PERSON #4
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NEW HELPFUL PERSON #5

YES 2. NO YES 2. NO YES 2. NO 8
YES 2. NO YES 2. NO YES 2. NO 8
YES 2. NO YES 2. NO YES 2. NO 8
YES 2. NO YES 2. NO YES 2. NO 8
YES 2. NO YES 2. NO YES 2. NO 8
YES 2. NO YES 2. NO YES 2. NO 8
YES 2. NO YES 2. NO vES 2. No 8
G0 TO @57 G0 TO @57 G0 TO @57

FOR PERSON #3

FOR PERSON #4

FOR PERSON #5
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Q57. ((Has/ had) ( NAVME)
provi ded any ot her type of
service or assistance (to help
with the start-up)?

@57b. VWhat ot her type of
service or assistance (has/had)
(NAVE) provi ded?

Q57c. I NTERVI EMER CHECKPO NT

Q58. Whi ch of these forns of
assi stance from (NAME) has been
t he MOST | MPORTANT for the new

busi ness start-up?

(READ LI ST OF “YES"'s FROM Q50-
@57 | F NECESSARY)

@59. Pl ease consider this
form of assistance provided by
(NAME) to the new start-up

[ @58 OR THE ONLY “YES" @50-
Q57]

Was this provided free
at a discounted price, at the
normal market price, as part of
a barter or exchange
rel ationship, or for sone other
reason?

NEW HELPFUL PERSON #1

NEW HELPFUL PERSON #2

1. YES 2. NO 8. DK||[1. YES 2. NO 8. DK
| |
| |
1 GO TO @57¢ ] GO TO @57¢
OTHER ( SPECI FY): OTHER ('SPECI FY):
NO “YES" RESPONSES NO “ YES' RESPONSES
1 @50- @57—> GO TO 1 Q50- @57—> GO TO
' Q45 FOR PERSON #2 ' Q45 FOR PERSON #3
) ONLY ONE “YES' QR50- ) ONLY ONE “YES' Q@50-
' @57-->G0 TO @59 ' @57-->G0 TO @59
MORE THAN ONE “ YES’ MORE THAN ONE * YES’
3. Q50- @57—> GO TO 3. Q50- @57—> GO TO
Q@58 Q@58
1. I NTRODUCTI ONS TO OTHER 1. I NTRODUCTI ONS TO OTHER
PECPLE PECPLE
[2. | NFORVATI ON OR ADVI CE [|]2. | NFORMATI ON OR ADVI CE
3. TRAINING I N BUSI NESS 3. TRAINING I N BUSI NESS RELATED

RELATED TASKS OR SKI LLS

TASKS OR SKI LLS

4. ACCESS TO FI NANCI AL
RESOURCES

4. ACCESS TO FI NANCI AL
RESOURCES

PHYSI CAL RESOURCES

|5. PHYSI CAL RESOURCES

[6. BUSI NESS SERVI CES [||6. BUSI NESS SERVI CES

[7. PERSONAL SERVI CES [||7. PERSONAL SERVI CES

[8. MORAL OR EMOTI ONAL SUPPORT |][8. MORAL OR EMOTI ONAL SUPPORT
[9. LABOR | [9. LABOR |

[10. CREATIVITY OR I DEAS [||10. CREATIVITY OR I DEAS

[0. OTHER [ FROM Q257b] [|]0. OTHER [ FROM Q257b]

1. FREE 2. DI SCOUNTED 1. FREE 2. DI SCOUNTED

3. NORMAL MARKET PRI CE 3. NORMAL MARKET PRI CE

4. BARTER OR EXCHANGE 4. BARTER OR EXCHANGE

0. OTHER (SPECIFY):__ 0. OTHER (SPECIFY):___

GO TO Q@60
FOR PERSON #1

GO TO Q@60
FOR PERSON #2




NEW HELPFUL PERSON #3

NEW HELPFUL PERSON #4
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NEW HELPFUL PERSON #5

1. YES 2. NO 8. DK 1. YES 2. NO 8. DK 1. YES 2. NO 8. DK
L 1 L 1 e —
| | |
\ &0 TO @57c \' &0 TO @57c \ GO TO @57c

OTHER ( SPECI FY)

OTHER ( SPECI FY):

OTHER ( SPECI FY):

NO “YES’ RESPONSES
Q@50- @57—> GO TO
Q45 FOR PERSON #4

2 ONLY ONE “YES” @50-

@57-- >G0 TO @59

MORE THAN ONE “ YES’
3. | @50-@57—> GO TO
@58

NO “ YES" RESPONSES
Q@50- @57—> GO TO
Q45 FOR PERSON #5

5 ONLY ONE “YES" @50-

@57-->G0 TO @59

MORE THAN ONE “ YES’
3. |@50-@57—> @ 1O
@58

NO “ YES’" RESPONSES
. |®@s50-@57—> @0 TO
"~ Q60

2 ONLY ONE “YES" @50-

Q@57-->G0 TO @59

MORE THAN ONE “ YES’
3. |@50-@57—> @ 1O
@58

1. I NTRODUCTI ONS TO OTHER
PECPLE

1. I NTRODUCTI ONS TO OTHER
PECPLE

1. I NTRODUCTI ONS TO OTHER
PECPLE

2. | NFORVATI ON CR ADVI CE

|2. I NFORVATI ON OR ADVI CE

|2. I NFORMATI ON OR ADVI CE

3. TRAI NI NG I N BUSI NESS
RELATED TASKS OR SKI LLS

3. TRAI NI NG I N BUSI NESS
RELATED TASKS OR SKILLS

3. TRAI NI NG I N BUSI NESS
RELATED TASKS OR SKI LLS

4. ACCESS TO FI NANCI AL
RESOURCES

4. ACCESS TO FI NANCI AL
RESQURCES

4. ACCESS TO FI NANCI AL
RESOURCES

[5. PHYSI CAL RESOURCES

[5. PHYSI CAL RESOURCES

[5. PHYSI CAL RESOURCES

|6. BUSI NESS SERVI CES

|6. BUSI NESS SERVI CES

|6. BUSI NESS SERVI CES

[7. PERSONAL SERVI CES

[7. PERSONAL SERVI CES

[7. PERSONAL SERVI CES

|8. MORAL COR EMOTI ONAL SUPPORT

|8. MORAL OR EMOTI ONAL SUPPCRT

|8. MORAL COR EMOTI ONAL SUPPORT

[9. LABCR |

[9. LABOR |

[9. LABOR |

CREATIVITY OR | DEAS

CREATIVITY OR | DEAS

CREATIVITY OR | DEAS

[0. OTHER [ FROV Q@57b]

[0. OTHER [ FROM Q@57b]

[0. OTHER [ FROM Q@57b]

1. FREE 2. DI SCOUNTED

1. FREE 2. DI SCOUNTED

1. FREE 2. DI SCOUNTED

3. NORMAL MARKET PRI CE

3. NORMAL MARKET PRI CE

3. NORMAL MARKET PRI CE

4. BARTER OR EXCHANGE

4. BARTER OR EXCHANGE

4. BARTER OR EXCHANGE

0. OTHER ( SPECI FY):

0. OTHER (SPECI FY):

0. OTHER ( SPECI FY):

GO TO Q60
FOR PERSON #3

GO TO Q60
FOR PERSON #4

GO TO Q60
FOR PERSON #5
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@60. What (is/was) (NAME)'s
occupati on?

Q61. (Has/ did) (NAME), alone
or with others, ever

(started/start) a business?

Q62.

How woul d you descri be
your relationship to
(NAME) ?

(I's/was) (NAME) your
spouse or partner; a
fam |y nmenber or

rel ati ve; a business
associ ate or work
col l eague; a friend or
acquai ntance; a teacher
or counselor, or

(do/ did) you have sone
ot her type of
relationship with

( NAVE) ?

NEW HELPFUL PERSON #1

NEW HELPFUL PERSON #2

OCCUPATI ON OCCUPATI ON
1. Yes | [2. nO] [8. ok]|[t. YEs ] [2. nO]
GO TO Q45 GO TO Q@45

FOR PERSON #2
OR GO TO (263

FOR PERSON #3
OR GO TO Q@63

NEW HELPFUL PERSON #1

NEW HELPFUL PERSON #2

1. SPOUSE/ PARTNER

SPOUSE/ PARTNER

GO TO @62a

GO TO @62a

2. FAMLY MEMBER

FAM LY MEMBER

GO TO Q@62b

GO TO Q@62b

3. BUSI NESS ASSOCI ATE/
WORK COLLEAGUE

BUSI NESS ASSCCI ATE/
WORK COLLEAGUE

GO TO @62¢

GO TO @62¢

4. FRI END/ ACQUAI NTANCE

FRI END/ ACQUAI NTANCE

GO TO @62d

GO TO @62d

5. TEACHER/ COUNSELOR

TEACHER/ COUNSELOR

GO TO @62e

GO TO @62e

0. OTHER (SPECI FY):

OTHER ( SPECI FY):

GO TO @245 FOR PERSON #2
CR GO TO Q263

GO TO @245 FOR PERSON #3
CR GO TO Q263




NEW HELPFUL PERSON #3

NEW HELPFUL PERSON #4
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NEW HELPFUL PERSON #5

OCCUPATI ON OCCUPATI ON QOCUPATI ON
1. YES | [2. NO| [8. DK|][1. YES | [2. NO [8. ox||[1. YES | [2. NO| [8. DK|
GO TO Q45 GO TO Q45 GO TO Q63
FOR PERSON #4 FOR PERSON #5
R GO TO Q@63 R GO TO Q63
NEW HELPFUL PERSON #3 NEW HELPFUL PERSON #4 NEW HELPFUL PERSON #5
1. SPOUSE/ PARTNER SPOUSE/ PARTNER 1. SPOUSE/ PARTNER
GO TO 62a GO TO ®62a GO TO R62a
2. FAM LY MEMBER FAM LY MEMBER 2. FAM LY MEMBER
GO TO @62b GO TO @62b GO TO @62b
3. BUSI NESS ASSOCI ATE/ BUSI NESS ASSOCI ATE/ 3. BUSI NESS ASSOCI ATE/
WORK COLLEAGUE WORK COLLEAGUE WORK COLLEAGUE
GO TO @62¢c GO TO @62¢ GO TO @62¢
4. FRI END/ ACQUAI NTANCE FRI END/ ACQUAI NTANCE 4. FRI END/ ACQUAI NTANCE
GO TO 62d GO TO @62d GO TO ®62d
5. TEACHER/ COUNSELOR TEACHER/ COUNSELOR 5. TEACHER/ COUNSELOR
GO TO R62e GO TO R62e GO TO R62e
0. OTHER (SPECI FY): OTHER ('SPECI FY): 0. OTHER (SPECI FY):

GO TO @45 FOR PERSON #4
OR GO TO (263

GO TO @45 FOR PERSON #5
OR GO TO Q@63

GO TO @63
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Q62a.

Q@62b.

Q62c.

(I's/was) (NAME) your
spouse, or “a partner
sharing a househol d”?

(I's/was) (NAME) a
relative or famly
menber living in the
sanme, or different,
househol ds?

NEW HELPFUL PERSON #1

NEW HELPFUL PERSON #2

1. SPCUSE

SPOUSE

2. PARTNER SHARI NG
A HOUSEHOLD

PARTNER SHARI NG
A HOUSEHOLD

8. DON' T KNOwW

DON' T KNOwW

GO BACK TO Q45
FOR PERSON #2
OR GO TO (263

GO BACK TO Q@45
FOR PERSON #3
OR GO TO (263

NEW HELPFUL PERSON #1

NEW HELPFUL PERSON #2

1. SAME HOUSEHOLDS

SAME HOUSEHOLDS

2. DI FFERENT HOUSEHOLDS

DI FFERENT HOUSEHOLDS

8. DON' T KNOwW

DON' T KNOwW

GO BACK TO Q45
FOR PERSON #2
OR GO TO (263

GO BACK TO Q@45
FOR PERSON #3
OR GO TO (263

(Are/were) you and
(NAME) busi ness
associ ates or work
col | eagues fromthe
sanme conpany or work
organi zati on or
(are/were) you from
di fferent work
settings?

NEW HELPFUL PERSON #1

NEW HELPFUL PERSON #2

SAME COVPANY OR
WORK ORGANI ZATI ONS

SAME COVPANY OR
WORK ORGANI ZATI ONS

DI FFERENT WORK SETTI NGS

DI FFERENT WORK SETTI NGS

DON T KNOW

DON T KNOW

GO BACK TO S245
FOR PERSON #2
CR GO TO Q263

GO BACK TO Q@45
FOR PERSON #3
OR GO TO Q63
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NEW HELPFUL PERSON #3

NEW HELPFUL PERSON #4

NEW HELPFUL PERSON #5

1. SPCUSE

SPOUSE

SPOUSE

2. PARTNER SHARI NG
A HOUSEHOLD

PARTNER SHARI NG
A HOUSEHOLD

PARTNER SHARI NG

A HOUSEHOLD
8. DON' T KNOwW DON' T KNOwW DON' T KNOwW
GO BACK TO 245 GO BACK TO (@45 GO TO 263

FOR PERSON #4
OR GO TO (263

FOR PERSON #5
OR GO TO (263

NEW HELPFUL PERSON #3

NEW HELPFUL PERSON #4

NEW HELPFUL PERSON #5

1. SAME HOUSEHOLDS

SAME HOUSEHOLDS

SAME HOUSEHOLDS

2. DI FFERENT HOUSEHOLDS

DI FFERENT HOUSEHOLDS

Dl FFERENT HOUSEHOLDS

DON' T KNOwW

DON' T KNOwW

DON' T KNOwW

GO BACK TO Q45
FOR PERSON #4
OR GO TO (263

GO BACK TO Q@45
FOR PERSON #5
OR GO TO (263

GO TO Q263

NEW HELPFUL PERSON #1

NEW HELPFUL PERSON #2

NEW HELPFUL PERSON #2

SAME COVPANY OR
WORK ORGANI ZATI ONS

SAME COVPANY OR
WORK ORGANI ZATI ONS

SAME COVPANY OR
WORK ORGANI ZATI ONS

DI FFERENT WORK SETTI NGS

DI FFERENT WORK SETTI NGS

DI FFERENT WORK SETTI NGS

DON' T KNOW

DON T KNOW

DON T KNOW

GO BACK TO S245
FOR PERSON #4
OR GO TO Q263

GO BACK TO Q45
FOR PERSON #5
OR GO TO Q@63

GO TO @63
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@62d.

Q62e.

How di d you and ( NAME)

first meet? Did you
neet through a common
friend, or did you

neet sone ot her way?

(I's/was) (NAME) a

t eacher or counselor?

NEW HELPFUL PERSON #1

NEW HELPFUL PERSON #2

2. HAD A COMVON FRI END

2. HAD A COMVON FRI END

7. OTHER (SPECI FY):

7. OTHER (SPECI FY):

8. DON' T KNOwW

8. DON' T KNOW

GO BACK TO @45
FOR PERSON #2

GO BACK TO @45
FOR PERSON #3

OR GO TO Q@63 OR GO TO (263
NEW HEL PFUL NEW HEL PFUL
PERSON #1 PERSON #2
1. TEACHER 1. TEACHER

2. COUNSELOR

2. COUNSELOR

8. DON' T KNOwW

8. DON' T KNOW

GO BACK TO Q@45
FOR PERSON #2
OR GO TO Q@63

GO BACK TO Q@45
FOR PERSON #3
OR GO TO (263




NEW HELPFUL PERSON #3 NEW HELPFUL PERSON #4 NEW HELPFUL PERSON #5

2. HAD A COMVON FRI END 2. HAD A COMVON FRI END 2. HAD A COMVON FRI END

7. OTHER (SPECI FY):

7. OTHER (SPECI FY):

7. OTHER (SPECI FY):

8. DON' T KNOW

8. DON' T KNOwW

8. DON' T KNOW

GO BACK TO Q45 GO BACK TO Q45 GO TO @63
FOR PERSON #4 FOR PERSON #5
OR GO TO (263 OR GO TO Q@63
NEW HEL PFUL NEW HEL PFUL NEW HEL PFUL
PERSON #3 PERSON #4 PERSON #5
1. TEACHER 1. TEACHER 1. TEACHER

2. COUNSELOR

2. COUNSELOR

2. COUNSELOR

8. DON' T KNOW

8. DON' T KNOw

8. DON' T KNOW

GO BACK TO Q45
FOR PERSON #4
OR GO TO (263

GO BACK TO Q45
FOR PERSON #5
OR GO TO Q@63

GO TO Q@63
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@63. How rmuch in total funds, |oans, and equity will the new busi ness need before
it becones self-sustaining — that before nonthly incone is greater than
all nonthly expenses, salaries, supplies or parts, inventory, interest, taxes,
and ot her expenses?

DOLLARS ( 1- 85, 000, 000): 88888888. FUNDS 99999998. DON' T
ALREADY RECEI VED KNOW

Q64. How much cash will the new business need to operate for the first thirty days,
regardl ess of the source of the funds?

DOLLARS ( 1- 85, 000, 000): 88888888. FUNDS 99999998. DON' T
ALREADY RECEI VED KNOW

Q65. Busi nesses usual ly require some noney before they receive financial support
fromthe established financial community, such as bank | oans or purchases of
ownership or equity. How much noney do you think the business will need
before it can expect any funds fromthe established financial comunity?

DOLLARS ( 1- 85, 000, 000): 88888888. FUNDS 99999998. DON' T
ALREADY RECEI VED KNOW
Q66. Have you asked your spouse or household partner for funding for this new firn®

@66a. Was the answer yes or

Q68.

1. YES 2. NO 3. NO SPOUSE 5. SPQUSE OR PARTNER 8. DON' T KNOW
OR PARTNER IS PART OF
START- UP TEAM
&0 TO GO TO Q69 &0 TO Q269 &0 TO Q269
Q69

no (when you asked your spouse or househol d partner for

funding for this newfirm, or is the request still pending?
1. YES, 2. NO WLL 3. REQUEST 8. DON'T
W LL FUND NOT FUND PENDI NG KNOW
GO TO Q69 G0 TO Q69
How much fundi ng do you expect, in total, fromyour spouse or househol d

partner?

DOLLARS ( 1-85, 000, 000): 99999998. DON' T KNOW
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Q69. Have any of the spouses or househol d partners of other team nmenbers been asked
to provide funding for this new firn®
1. YES 2. NO 3. NO SPOUSE 5. SPQUSE OR PARTNERS 8. DON' T KNOW
OR PARTNER ARE ALL PART OF
START- UP TEAM
G0 TO Q71 G0 TO Q71 G0 TO Q71 G0 TO Q71
@69a. Was the answer yes or no (when the spouses or partners of other team nenbers
were asked for funding for this newfirm, or is the request still pending?
1. YES, 2. NO WLL 3. REQUEST 8. DON' T
W LL FUND NOT FUND PENDI NG KNOW
GO TO Q71 GO TO Q71
@70. How much fundi ng do you expect, in total, fromthe spouses or partners of the
ot her team nenbers?
DOLLARS (1-85, 000, 000): 99999998. DON' T KNOW
Q71. Have you asked your friends and famly for funding for this new firnf
1. YES 2. NO 8. DON' T KNOW
GO TO Q73 GO TO Q73
@71a. Was the answer yes or no (when you asked your friends and famly for funding
for this newfirm, or is the request still pending?
1. YES, 2. NO WLL 3. REQUEST 8. DON T
W LL FUND NOT FUND PENDI NG KNOW
G0 TO Q73 G0 TO Q73
Q72. How much funding do you expect, in total, fromyour famly and friends?

DOLLARS ( 1-85, 000, 000): 99999998. DON T KNOW
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Q73.

Q@73a.

Q74.

Q75.

Q@75a.

Q76.

Q77.

Have the famly and friends of others on the start-up team been asked to
provide funding for this new firn®

1. YES

2. NO

8. DON' T KNOW

Was the answer yes or

&0 TO Q75

&0 TO Q75

asked for funding for this newfirm, or is the request still
1. YES, 2. NO WLL 3. REQUEST 8. DONT
W LL FUND NOT FUND PENDI NG KNOW
G0 TO Q75 G0 TO Q75
How much funding do you expect, in total,

others on the start-up tean?

no (when famlies and friends of other team nenbers were
pendi ng?

fromthe famly and friends of

DOLLARS (1- 85, 000, 000) :

99999998. DON' T KNOW

Have you asked your current enployer to provide funding for this new firnf

Was the answer yes or

this newfirnm, or is the request still pending?
1. YES, 2. NO WLL 3. REQUEST 8. DONT
W LL FUND NOT FUND PENDI NG KNOW
G0 TO Q77 G0 TO Q77

How much fundi ng do you expect,

in total,

1. YES 2. NO 3. NO CURRENT 4. CURRENT EMPLOYER 8. DON' T KNOwW
EMPLOYER IS PART OF
START- UP TEAM
&0 TO Q77 &0 TO Q77 GO TO Q77 &0 TO Q77

no (when you asked your current enployer for funding for

fromyour current enployer?

DOLLARS ( 1-85, 000, 000):

99999998. DON T KNOW

Have you taken a second nortgage on your

hone to fund this new firnf

1. YES

2. NO

3. NOTHI NG TO MORTGAGE

8. DON' T KNOW

GO TO Q@78

GO TO Q@78

GO TO Q@78




Q@77a.

Q78.

Q278a.

Q79.

Q8o0.

Q80a.

Q81.

Q82.
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How much funding do you expect, in total, froma second nortgage?
DOLLARS (1-85, 000, 000): 99999998. DON' T KNOW
Has a bank been asked for a loan for this new firm not including credit card
| oans?
1. YES 2. NO 8. DON' T KNOwW
G0 TO Q80 G0 TO Q80

Was the answer yes or no (when a bank was asked for a loan for this new firm

not including credit card |oans), or is the request still pending?
1. YES, 2. NO WLL 3. REQUEST 8. DON'T
W LL FUND NOT FUND PENDI NG KNOW
GO TO Q80 GO TO Q80
How much fundi ng do you expect, in total, froma bank?

DOLLARS ( 1-85, 000, 000): 99999998. DON' T KNOW

Has the Smal| Business Administration been asked for a loan for this new firnP
1. YES 2. NO 8. DON' T KNOW
GO TO @82 GO TO @82

Was the answer yes or no (when the Small Business Adm nistrati on was asked for

a loan for this newfirm, or is the request still pending?
1. YES, 2. NO WLL 3. REQUEST 8. DON'T
W LL FUND NOT FUND PENDI NG KNOW
G0 TO R82 G0 TO R82
How much funding do you expect, in total, fromthe Snall Business

Adm ni stration?

DOLLARS ( 1- 85, 000, 000):

99999998. DON T KNOW

Have you used credit cards to fund this new busi ness?

1. YES

2. NO
GO TO 283

3. NO CREDI T CARDS
GO TO @83

8. DON T KNOW
GO TO @83
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Q282a.

Q83.

Q83a.

Q84.

Q285.

@285a.

Q286.

How much funding do you expect, in total, fromcredit cards?

(THE TOTAL BORROVED, OR EXPECTED TO BE BORROWED, AGAI NST ALL CREDI T CARDS)

DOLLARS ( 1-85, 000, 000): 99999998. DON' T KNOW

Venture capitalists are firns or persons specializing in financing new
busi ness. Have they been asked for funding for this new firn®

1. YES 2. NO 8. DON' T KNOW
G0 TO Q@285 GO TO @85

Was the answer yes or no (when venture capitalists were asked for funding for

this newfirnm, or is the request still pending?
1. YES, 2. NO WLL 3. REQUEST 8. DONT
W LL FUND NOT FUND PENDI NG KNOW
G0 TO @85 G0 TO R85

How rmuch funding do you expect, in total, fromventure capitalists?

DOLLARS ( 1-85, 000, 000): 99999998. DON T KNOW

Has a personal finance conpany been asked for funding for this new venture?

1. YES 2. NO 8. DON' T KNOW
GO TO Q87 GO TO Q87

Was the answer yes or no (when a personal finance conpany was asked for

funding for this new venture), or is the request still pending?
1. YES, 2. NO WLL 3. REQUEST 8. DONT
W LL FUND NOT FUND PENDI NG KNOW
G0 TO 87 G0 TO 87

How much funding do you expect, in total, froma personal finance conpany?

DOLLARS ( 1-85, 000, 000): 99999998. DON T KNOW




Q87.

@87a. What

Q288.

@88a. How nuch funding do you expect,

Q89.

Q290.
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Have you asked any other source for funding for this new firn®

1. YES

2. NO 8.

DON' T KNOW

GO TO 289 GO TO 289

is this other source of funding?

(I'F MORE THAN ONE, SELECT LARGEST SOURCE OF FUNDS)

Was the answer yes or
firm, or is the request stil

no (when you asked {@Q87a} for funding for this new
pendi ng?

1. YES, WLL FUND

2. NO WLL NOT FUND

3. REQUEST PENDING || 8. DON' T KNOW

GO TO Q87

GO TO Q87

intotal, from{287a}?

DOLLARS (1- 85, 000, 000) :

99999998. DON' T KNOW

How many months do you think it wll
pay back ALL the start-up costs,

take before this newfirmwll be able to
fromall sources?

(TH S I S REGARDLESS OF WHETHER THESE FUNDS WERE PROVI DED BY R, THE START- UP
TEAM OR ANY QOUTSI DE SOURCES, LI KE BANKS, ETC.)

NUMBER OF MONTHS (01-96):

97. ALREADY PAI D BACK 98. DON' T KNOW

Woul d you describe the | oca

weaker ?

econony as getting stronger, stable, or getting

1. CGETTI NG STRONGER 2. STABLE

3. GETTI NG WEAKER 8. DON' T KNOW
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Q91.

Q91a.

Q91b.

Qoic.

Q2.

Wthin the first three to four years, what percentage of your customers do you
expect to be local — that is, located within 20 nmiles?

ENTER ACTUAL PERCENT (1-100): 998. DON T KNOW

I F Q291=100% THEN GO TO @93
ELSE GO TO ?91a

Wthin the first three to four years ...

what percentage of your custoners do you expect to be regional — that is,
nore than 20, but |ess than 100, mles away?

ENTER ACTUAL PERCENT (1-100): 998. DON T KNOW

Wthin the first three to four years..

. what percentage of your custonmers do you expect to be national — that is,
nore than 100 nmiles away, but within the United States?

ENTER ACTUAL PERCENT (1-100): 998. DON T KNOW

Wthin the first three to four years..

what percentage of your custoners do you expect to be international --
that is, outside the United States?

ENTER ACTUAL PERCENT (1-100): 998. DON T KNOW

| NTERVI EWMER CHECKPO NT:

1. Items = 100% —> GO TO Q93

2. Items DO NOT = 100% —> GO TO 91- (91c TO CORRECT




Q93.

Q5.

Q295a.

Q296.

Q7.
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Do you expect the conpetition to be |ow, noderate or strong for this new
busi ness?

0. EXPECT NO 1. Low| | 2. MODERATE | [ 3. STRONG | | 8. DON T KNOW
COVPETI TI ON ( VOL)

The primary market for the new firmis all the potential customers for the
nost inportant products or services. What has been the annual growh rate,
percent per year, of your primary market?

(NOTE: The scope of the market depends on how the market for the new business
is being defined. This nmay be based on | ocation or geographic area, by tota
sal es for a product or service, or both.)

(AN I NFORMED “W LD GUESS” IS OK; | F AN UNI NFORMED “W LD GUESS, " ENTER 998)

ENTER ACTUAL PERCENT (1-100): 998. DON T KNOW

What percentage of the primary market now goes to the new firms three | argest
conpetitors?

(PRI MVARY MARKET = ALL POTENTI AL CUSTOMERS FOR THE MOST | MPORTANT PRODUCTS OR
SERVI CES OF THE FI RM

(NOTE: The scope of the market depends on how the market for the new business
is being defined. This may be based on | ocation or geographic area, by tota
sal es for a product or service, or both.)

ENTER ACTUAL PERCENT (1-100): 998. DON T KNOW

Sone busi nesses have a | ot of custoners, each naking snmall purchases. Qhers
have a few customers, each making a few |l arge purchases. |In a typical year
what percentage of your sales, income, or fees would you expect to get from
your three | argest custoners?

(I'F FI RM EXPECTS HUNDREDS OF SMALL CUSTOMERS, ENTER 1 FOR 1%

ENTER ACTUAL PERCENT (1-100): 998. DON T KNOW

Does the new firm have a uni que advantage conpared to the conpetitors?

1. YES 2. NO 8. DON T KNOW
GO TO Q98
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@97a. Conpared to the conpetitors, what wll

Q98.

Q99.

Q300.

Q301.

Q02.

firnP

be the maj or advantage of this new

How many nmonths do you have to put this business in place before any
conpetitive advantage may be | ost?

(I'F ANSWER G VEN I N YEARS, MULTIPLY BY 12 TO GET RESULT)

ENTER ACTUAL NUMBER (1-240):

998. DON T KNOW

Were the products and services to be provided by your

in the marketplace 5 years ago?

1. YES

2. NO

3. NOT APPLI CABLE

8. DON' T KNOW NOT SURE

new busi ness avail abl e

W1l spending noney on research and devel opment be a major priority for this
new busi ness?

1. YES

2. NO

3. NOT APPLI CABLE

8. DON' T KNOW NOT SURE

Woul d you consider this new business to be hi-tech?

1. YES

2. NO

3. NOT APPLI CABLE

8. DON' T KNOW NOT SURE

Pl ease indicate how i nportant each of the following are for the new firmto be
an effective conpetitor. First, would you say that LOAER PRI CES are
critical for the newfirmto be an

i nsignificant,

mar gi nal , inportant, or

ef fective conpetitor?

1. I NSI GNI FI CANT

2. MARG NAL

3. | MPORTANT

4. CRITICAL || 5. NOT APPLI CABLE
(va)

8. DON T
KNOW
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mar gi nal ,

i mportant, or critical for the newfirmto be an effective conpetitor?
1. INSIGNI FI CANT (| 2. MARGA NAL ([ 3. I MPORTANT || 4. CRITICAL || 5. NOT APPLI CABLE (| 8. DON T
(van) KNOW
@02hb. serving those nissed by others?
(Woul d you say that SERVING THOSE M SSED BY OTHERS is insignificant, marginal,
i mportant, or critical for the newfirmto be an effective conpetitor?)
1. INSIGNI FI CANT (| 2. MARGA NAL ([ 3. I MPORTANT || 4. CRITICAL || 5. NOT APPLI CABLE (| 8. DON T
(van) KNOW
@02c. a superior location and custoner conveni ence?
(Wul d you say that A SUPERI OR LOCATI ON AND CUSTOVER CONVENI ENCE ar e
insignificant, marginal, inportant, or critical for the newfirmto be an
ef fective conpetitor?)
1. INSIGNI FI CANT (| 2. MARG NAL (| 3. I MPORTANT || 4. CRITICAL || 5. NOT APPLI CABLE (| 8. DON' T
(van) KNOW
@02d. nore contenporary, attractive products?
(Woul d you say that MORE CONTEMPORARY, ATTRACTI VE PRODUCTS are insignificant,
margi nal , inmportant, or critical for the newfirmto be an effective
conpetitor?)
1. INSIGNI FI CANT (| 2. MARG NAL ([ 3. I MPORTANT || 4. CRITICAL || 5. NOT APPLI CABLE (| 8. DON T
(van) KNOW




66

@B02e.

devel opi ng new or advanced PRODUCT technol ogy?

(Woul d you say that devel opi ng new or advanced PRODUCT technol ogy is

insignificant, marginal, inportant, or critical for the newfirmto be an
ef fective conpetitor?)
1. INSIGNI FI CANT (| 2. MARG NAL || 3. I MPORTANT || 4. CRITICAL || 5. NOT APPLICABLE (| 8. DON T
(vaL) KNOW

Q302f .

servi ces?

(Woul d you say that devel opi ng new or advanced PROCESS technol ogy is

devel opi ng new or advanced PROCESS technol ogy for creating goods and

insignificant, marginal, inportant, or critical for the newfirmto be an
ef fective conpetitor?)
1. INSIGNI FI CANT (| 2. MARG NAL ([ 3. I MPORTANT || 4. CRITICAL || 5. NOT APPLI CABLE (| 8. DON' T
(van) KNOW

@02g.

t he technica

or scientific expertise of the start-up teanf

(Woul d you say that THE TECHNI CAL OR SCI ENTI FI C EXPERTI SE OF THE START- UP TEAM
the new firmto be an

is insignificant, narginal, inportant, or critica

ef fective conpetitor?)

1. INSIGNI FI CANT (| 2. MARGA NAL ([ 3. I MPORTANT || 4. CRITICAL || 5. NOT APPLI CABLE (| 8. DON' T
(vaL) KNOW
@B03. Many prograns to hel p new busi nesses get established have been devel oped.

Federal , state,

and | ocal governnents,
associ ati ons sponsor them Have you nmade contact with any such progranf

uni versities,

1. YES

2. NO

8. DON' T KNOwW

GO 1O B15

& TO B15

and vol untary
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@B04. In what year did you first nmake contact?

(with a federal, state, or local governnent, or university, or voluntary
associ ati on programto hel p new busi nesses get established)

YEAR (4 digits): 9998. DON' T KNOW
GO TO QBO5

@B04a. And in what nonth?

(did you first nake contact with a federal, state, or |ocal governnent, or
university, or voluntary association programto hel p new busi nesses get
est abl i shed)

MONTH/ SEASON: 98. DON T KNOW

@B05. How many prograns have you contacted?

(federal, state, or local government, or university, or voluntary association
programs to hel p new busi nesses get established)

ENTER NUMBER OF PROGRAMS (0 FOR NONE): 98. DON' T KNOW
G0 TO @815
@B06. Consi dering the nost recent hel ping programyou contacted, was it sponsored by

a government, an educational institution, a business association or voluntary
group, or was it put on by a for-profit organization?

1. GOVERNMENT 2. EDUCATI ONAL 3. BUSI NESS ASSOCI ATl ON
I NSTI TUTI ON OR VOLUNTARY GROUP
G0 TO @B06b GO TO BO6¢C
4. FOR-PROFIT 0. OTHER ( SPECI FY): 8. DON' T KNOW
ORGANI ZATI ON

GO TO QB06d GO TO Q807 GO TO QBO7

@B06a. Was this program sponsored by a federal, state, or |ocal governnment?

1. FEDERAL 2. STATE 3. LOCAL 0. OTHER ( SPECI FY): 8. DON' T KNOW

GO TO @BO7 |
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@B06b. Was this program sponsored by a public school, vocational technical center
two-year college, four-year college, or university?

1. PUBLIC SCHOOL | | 2. VOCATIONAL TECH | | 3. TWO YEAR COLLEGE | | 4. FOUR- YEAR
CENTER COLLEGE
5. UNI VERSI TY 0. OTHER ( SPECI FY): 8. DON T KNOW
GO TO QBO7 |

@B06¢c. Was this program sponsored by a business association, a service group, a
prof essi onal association like |lawers or accountants, or some other type of
vol untary associ ati on?

1. BUSI NESS 2. SERVICE ||3. PROFESSIONAL || 0. OTHER (SPECIFY): ||8. DON T
ASSOCI ATI ON GROUP ASSOCI ATI ON KNOW
GO TO @BO7 |

@B06d. Was the for-profit organi zation sponsoring this help providing this for free,
for a small or token cost, or expecting a full paynent for the progran?

1. FREE 2. SMALL OR 3. EXPECTI NG 0. OTHER ( SPECI FY): 8. DON T
TOKEN COST FULL PAYMENT KNOW
@07. What is the NAME of this npbst recent hel ping programyou contacted?
NAME
308. What was the city and state of this nost recent hel pi ng programyou contacted?
CITY: 998. DON' T KNOW

B08a. | STATE: 98. DON' T KNOW




Q309.

@B09a.

@310.

11.

®12.

®13.
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How many hours did you spend with (ANSWER FROM @B07) ?

(ONE WEEK FULL TI ME = 40 HOURS
ONE MONTH FULL TIME = 173 HOURS
ONE YEAR FULL TIME = 2,080 HOURS)

ENTER NUMBER OF HOURS: 9998. DON' T KNOW
GO TO QB10

What, woul d you say, is the reason you spent (# OF HOURS FROM B09) hour with
(NAME OF PROGRAM FROM @07) ?

Briefly, what did (NAVE OF PROGRAM FROM @B07) do for you?

Assuming a fair narket price for this help, how nmuch (did/would have) this
service cost?

ENTER DOLLAR AMOUNT (1-1, 000): 9998. DON T KNOW

Woul d you recomrend that those starting busi nesses seek this kind of help
sponsored by (ANSVER TO BO06) ?

1. YES 2. NO 3. DEPENDS (VOL) 8. DON T KNOW
G TO B14 GO TO QB17 GO TO QB17

Do you think that those starting a new business would find this kind of help
somewhat val uabl e, very valuable, or extremely val uabl e?

1. SOVEWHAT 2. VERY 3. EXTREMELY 8. DON' T
VALUABLE VALUABLE VALUABLE KNOW

GO TO @817 |




70

@B14. Do you think those starting a new business would find this a waste of tineg,
slightly msleading, or dangerously m sleading (SEE Q@B07)?
1. WASTE OF 2. SLI GHTLY 3. DANGEROUSLY 8. DONT
TI VE M SLEADI NG M SLEADI NG KNOW
GO TO B17 |
@B15. If you wished, would you know how to nake contact with any of these prograns
in your area to hel p new busi nesses get established?
1. YES 2. NO 8. DON' T KNOW
GO TO B16 GO TO B16
@316. How many prograns could you contact, if you wanted to spend the tine?
ENTER NUMBER OF PROGRAMS (1-500): 998. DON T KNOW
@317. We woul d Iike to ask about your expectations regarding the future of this new
firm First, what would you expect the total sales, revenues, or fees to be
inthe first full year of operation?
(TOTAL SALES, REVENUES, OR FEES IS SAME AS GROSS | NCOVE)
ENTER ACTUAL DOLLAR AMOUNT (0-99, 999, 995): 999999998. DON' T KNOW

@B1l7a. And what about in the FIFTH year?

(What woul d you expect the total sales, revenues, or fees to be in the fifth
year of operation?)

(TOTAL SALES, REVENUES, OR FEES IS SAME AS CROSS | NCOVE)

ENTER ACTUAL DCOLLAR AMOUNT (0-99, 999, 995): 999999998. DON' T KNOW




Q318.

@19.

Q@320.

@321.

Q@B22.

Q@323.
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By the end of the first full year of operation, about how many full tine
enpl oyees, not counting owners, do you expect to be working for pay at this
new busi ness?

(FULL TIME IS 35 OR MORE HOURS PER WVEEK)

ENTER NUVBER OF EMPLOYEES (0-9995): 9998. DON' T KNOW

By the end of the first full year, about how many part-tine enpl oyees do you
expect to be working for pay at this new firnf®

(PART-TIME | S LESS THAN 35 HOURS A VEEK)

ENTER NUVBER OF EMPLOYEES (0-9995): 9998. DON' T KNOW

By the end of the FIFTH year of operation, about how many full tine enpl oyees,
not counting owners, do you expect to be working for pay at this new busi ness?

(FULL TIME IS 35 OR MORE HOURS PER WVEEK)

ENTER NUVMBER OF EMPLOYEES (0-9995): 9998. DON' T KNOW

By the end of the FIFTH year of operation, about how many part-tine enpl oyees
do you expect to be working for pay at this new firnf

(PART-TIME | S LESS THAN 35 HOURS A VEEK)

ENTER NUVMBER OF EMPLOYEES (0-9995): 9998. DON' T KNOW

Wi ch of the following two statenents best describes your preference for the
future size of this business: 1) | want the business to be as |large as
possible, or 2) I want a size | can nanage nyself or with a few key enpl oyees?

1. WANT IT TO BE AS 2. WANT A SI ZE TO MANAGE BY 8. DON' T KNOwW
LARGE AS POSSI BLE SELF OR WTH KEY EMPLOYEES

What percentage of the firmwould you personally expect to own five years
after the firm began full operations?

0. NONE ENTER PERCENT (1-100): 998. DON T KNOW
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QB24.

Q325.

B26.

®27.

28.

@29.

On a scale of zero to one hundred, where 0 neans conpletely unlikely and 100
neans absolutely certain, what is the likelihood that this business wll
become the primary source of your famly's incone?

ENTER NUMBER ( 0- 100): 998. DON T KNOW

On a scale of zero to one hundred, what is the |ikelihood that this business
will be operating five years from now, regardl ess of who owns and operates the
firn®

(0 MEANS COWPLETELY UNLI KELY AND 100 MEANS ABSCLUTELY CERTAI N)

ENTER NUMBER ( 0- 100): 998. DON T KNOW

Sone peopl e can be characterized as being precise, reliable, efficient, and
wel | -di sci plined — the kind of person that prefers “doing things better.”

O hers can be descri bed as nmore non-conform ng, questioning, and chall engi ng
of authority. Such people, confortable with unstructured situations, prefer
“doing things differently.”

| f sonmeone asked you which kind of person you are, would you say that you
preferred “doing things better” or “doing things differently?”

1. DO NG THI NGS BETTER 2. DO NG THI NGS 8. DON' T KNOW
DI FFERENTLY

How wel | does your preferred style of problemsolving match the types of

probl ems encountered in starting a new business? Wuld you say your style is
often a good match, sonetines a good match, sonetimes a poor match, or often a
poor natch?

1. OFTEN A 2. SQOVETI MES 3. SOMETI MES A 4. OFTEN A 8. DON T
GO0D VATCH A GOCD MATCH POCR MATCH POOR MATCH KNOW

Consi der your closest associate hel ping you start this business. Wuld you
consider this a person who prefers to do things better, or to do things
differently?

1. DO THI NGS 2. DO THI NGS 3. NO CLOSEST 8. DON T KNOW
BETTER DI FFERENTLY ASSQOCI ATE (VQL)

GO TO Q831 GO TO Q831




@330.

@31.

@31a.

@B32.

33.

QB34.

Q334b.

@335.

How wel |

types of problens encountered in starting a new busi ness?
person’s style is often a good nmatch,

someti nes a good match,

73

does the probl emsolving style of your closest associate natch the
Woul d you say this
someti nes a poor

mat ch, or often a poor natch?
1. OFTEN A 2. SOMETI MES 3. SOMETI MES A 4. OFTEN A 8. DON'T
GO0D MATCH A GOOD MATCH POOR MATCH POOR MATCH KNOW

In terms of current work activity,

are you involved in any of the foll ow ng?

First, are you working for others for pay?
1. YES 2. NO 8. DON' T KNOW
G0 TO B32 G0 TO B32

Are you working for others nore than 35 hours per week or

per week?

1. MORE THAN 35
HOURS PER WEEK

2. LESS THAN 35
HOURS PER WEEK

8. DON' T KNOwW

Are you a snal

busi ness owner or sel f-enpl oyed?

1. YES

2. NO

8. DON' T KNOW

Are you nanagi ng a busi ness owned by soneone el se,
part of the senior

executive or

ei t her

managenment teanf

1. YES 2. NO 8. DON' T KNOW
Are you a honenaker ?
1. YES 2. NO 8. DON' T KNOW
G0 TO B35 G0 TO B35

| ess than 35 hours

as the senior

How many hours per week do you spend on housekeepi ng and childcare activities?
(ONE WEEK FULL TIME = 40 HOURS)

ENTER NUMBER OF HOURS (0- 168):

998. DON' T KNOW

Have you ever

retired?

1. YES

8. DON' T KNOW
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@B36. Are you a student?

1. YES 2. NO 8. DON' T KNOW
\L GO TO @B36b GO TO @B36b

@B36a. Are you a student nmore than 35 hours per week, or less than 35 hours per week?

1. 35 OR MORE HRS/ WK 2. LESS THAN 35 HRS/ WK 8. DON' T KNOwW

@36b. DATA CHECKPO NT:

1. IF @B31, B32, OR B33 EQUALS 1 —> GO TO @B40

2. OTHERS -— GO TO @37

@B37. Are you di sabl ed and unable to work?
1. YES 2. NO 8. DON' T KNOW
338. Are you unenpl oyed?
1. YES 2. NO 8. DON' T KNOW
i/ GO TO B40 G0 TO B40
@339. Are you presently seeking full time work, part-time work, or are you not

| ooki ng for work?

(FULL TIME IS 35 OR MORE HRS PER WEEK, PART TIME IS LESS THAN 35 HRS PER WEEK)

1. SEEKI NG FULL 2. SEEKI NG PART 3. NOT LOOKING | 8. DON T KNOW

TI ME WORK TI ME WORK FOR VWORK
@340. How many total years of full tine, paid work experience in any field have you
had?
NUMBER OF YEARS: 98. DON T KNOW

GO TO B43



Q41.

QB42.

QB43.

Q44

Q345.

QB46.

75

For how many years, if any, did you have nanagerial, supervisory, or
adm nistrative responsibilities?

NUMBER OF YEARS: 98. DON' T KNOW
GO TO @B43

VWhat was the | argest number of people you ever supervised?

NUVMBER OF PECPLE: 98. DON' T KNOW

VWhat is the highest |evel of education you have conpleted so far?

(READ ONLY | F NECESSARY)

0. UP TO EI GHTH 1. SOVE H GH 2. H GH SCHOOL 3. TECH. OR
GRADE SCHOOL DEGREE VOC. DEGREE
4. SOVE COLLEGE 5. COW COLLEGE 6. COLLEGE 7. SOVE GRADUATE
DEGREE DEGREE TRAI NI NG
8. MBA, MA, M5 9. LLB, MD, PHD, 99. REFUSED
DEGREE EDD DEGREE

When you | ast attended school, what was your trade, nmmjor, or profession?

In what year did you last attend school ?

ENTER LAST TWO DIA@ TS OF YEAR (10-99):

Have you worked on a full tine basis for an established work organi zation
anytime in the last 5 years?

1. YES 2. NO 8. DON' T KNOW
&0 TO @53 &0 TO @53
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@B47. VWhat was the | ast year you were doing this full tinme work for an established
work organi zation in the last 5 years?

ENTER LAST TWO DIG TS OF YEAR (93-99):

@B47a. And in what nonth did you last work for an established work organization?

MONTH/ SEASON: 98. DON T KNOW
Q348. At your full time job, did you make any suggestions — either formal or
informal - for inproving things to your supervisor, enployer or those in
char ge?
1. YES 2. NO 3. | WAS THE 8. DON' T KNOW
ONE | N CHARGE
G0 TO @52 G0 TO @52
@B49. During this 12 nonth period, about how nany fornal and infornmal suggestions

did you make?

ENTER ACTUAL NUMBER (1-100): 998. DON T KNOW
GO TO @52
@350. About how many of these suggestions were adopted - in whole or in part?
ENTER ACTUAL NUMBER (1-100): 998. DON T KNOW
@B51. Were you rewarded for any suggestion with a bonus, pronotion, recognition, or

in sone other way?

(CHECK ALL THAT APPLY)

0. NO REWARD 1. BONUS 2. PROMOTI ON 3. RECOGNI TI ON
4. OTHER ( SPECI FY): 5. PUNI SHED/ 6. FIRED 8. DON' T KNOW
OTHER NEGATI VE
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@B52. When enpl oyees at this work organi zati on nade suggestions that would inprove
things, did they usually get rewarded with a bonus, pronotion, recognition, or
in sone other way?

(CHECK ALL THAT APPLY)

0. NO REWARD 1. BONUS 2. PROMOTI ON 3. RECOGNI TI ON
4. OTHER ( SPECI FY): 5. PUNI SHED/ 6. FIRED 8. DON' T KNOW
OTHER NEGATI VE

@B53. VWhat county do you live in?

998. DON' T KNOW

@B53a. How | ong have you been living in the same county?

1. 2. 3. 4.

DAYS WEEKS MONTHS YEARS

5. ALL MY LIFE 8. DON T KNOW

G0 TO @B59
@B54. How | ong have you been living in the sane state?
. 2. 3. 4.
DAYS WEEKS MONTHS YEARS

5. ALL MY LIFE 8. DON' T KNOW

G0 TO @B59
@B57. How | ong have you lived in the United States?
. 2. 3. 4.
DAYS WEEKS MONTHS YEARS

5. ALL MY LIFE 8. DON T KNOW
&0 TO @59
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@B58. Were you born in the United States?
1. YES 2. NO 8. DON' T KNOW
G0 TO @B59
@B58b. Are you a citizen of the United States?
1. YES 2. NO 8. DON' T KNOW
@359. Did you grow up with any brothers and sisters?
1. YES 2. NO 8. DON' T KNOW
GO TO B60 GO TO @B60
@B59a. How many of your brothers and sisters were born before you were?
(DO NOT I NCLUDE A TWN OR TRIPLET BORN BEFORE R, I|F R S ONLY SIBLINGS ARE A
TWN OR TRI PLETS, ENTER 0)
ENTER NUMBER ( 0- 20) 8. DON' T KNOW
@B60. Was your father born in the United States?
1. YES 2. NO 8. DON' T KNOW
GO TO @B61 GO TO 861
@B60a. I n what country was he (your father) born?
@B61. Was your mother born in the United States?
1. YES 2. NO 8. DON' T KNOW
GO TO B62 GO TO @862
@B61la. I n was country was she (your nother) born?
@B62. Did your parents ever work for thenselves or run their own businesses,

or together?

1. YES

2. NO

8. DON T KNOW

GO TO QB76

GO TO QB76




@B63.

B64.

Q65.

Q366.

@B67.

68.

@B69.

Q@370.
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Was it only your father’s business, only your nother’s business, a joint
busi ness, two separate careers runni ng busi nesses, or sone other conbination
of activity?

1. ONLY FATHER S 2. ONLY MOTHER S 3. JONT
BUSI NESS BUSI NESS BUSI NESS
GO TO Q868 GO TO Q872
4. EACH PARENT 5. SOVE OTHER 8. DON T KNOW
HAS A SEPARATE COVBI NATI ON OF
BUSI NESS ACTI VI TY
GO TO QB76

How many different business did your father own or run on his own?

ENTER NUMBER ( 01- 20) 98. DON T KNOW| | 0. ZERO
GO TO (B68

For how many years did your father own or run his own business(es)?

NUMBER OF YEARS (01-99) 98. DON T KNOW

VWhat was the | argest number of paid enployees, family and non-famly, that
ever worked for your father’s business(es)?

ENTER NUMBER (01-9995) 9998. DON' T KNOW

Did you ever work for your father’s business(es), full or part-tine?

1. YES, FULL TIME 2. YES, PART-TIME 3. NO 8. DON' T KNOW

How many different businesses did your nother own or run on her own?

ENTER NUMBER ( 01- 20) 98. DON T KNOW 0. ZERO
&0 TO @72

For how many years did your nother own or run her own business(es)?

NUMBER OF YEARS (01-99) 98. DON' T KNOW

What was the | argest number of paid enployees, famly and non-famly, that
ever worked for your nother’s business(es)?

ENTER NUMBER (01-9995) 9998. DON T KNOW
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@71.

Q@72.

®73.

@74

Q75.

Q76.

@77.

®78.

Have you ever worked for your nmother’s business, full or part-tine?

1. YES, FULL TIME 2. YES, PART-TIME 3.

NO 8. DON' T KNOW

How many different businesses did your parents jointly own or run?

ENTER NUMBER (01- 20)

98. DON' T KNOW 0. ZERO

GO TO B76

For how many years did your parents own or run their own business (Q@372)

jointly?

NUMBER OF YEARS (01-99)

98. DON' T KNOW

VWhat was the | argest nunmber of paid enpl oyees,

ENTER NUMBER (01- 9995)

Did you ever work for your parents’ jointly-owned or

full or part-tinme?

fam |y and non-fam |y, that
ever worked for any of your parents’ jointly-owned or run business(es)?

9998. DON T KNOW
GO TO B76

1. YES, FULL TIME 2. YES, PART-TIME 3.

NO 8. DON' T KNOW

Among ot her relatives or kin, apart fromyour
or none own their own business?

parents, did npbst, sone, a

1. MOST 2. SOME 3. A FEW 4. NONE

8. DON' T KNOwW

run business (from @72),

f ew,

Anmong cl ose friends and nei ghbors, did nost, sone, a few or none own their own

busi ness?

1. MOST 2. SOME 3. AFEW 4. NONE 8. DON' T KNOW

From observing famly, kin, and close friends with their own busi nesses, what
is your overall impression of running a business as a career — would you say

very positive, positive, neutral, negative, or very negative?

1. VERY POCSI Tl VE 2. POSI Tl VE 3. NEUTRAL 4. NEGATI VE

5. VERY NEGATI VE 8. DON' T KNOW




Q@79.

@B79a.

@79c.

80.

®81.

®82.

B83.

Have your famly,

relatives,

1. ENCOURAG NG

2. DI SCOURAG NG

3. BOTH M XED

GO TO @B79c
4. DO NOT CARE 8. DON' T KNOW
GO TO @80 GO TO @80

81

or other close friends been encouragi ng you to,
or discouraging you from starting a business of your own?

How woul d you descri be the encouragenent you received fromyour famly,
relatives or other close friends, would you consider it very weak, weak
neit her weak nor strong, strong, or very strong?

1. VERY WEAK 2. VEAK 3. NEI THER WEAK/ STRONG 4. STRONG

5. VERY STRONG 8. DON' T KNOwW

How woul d you descri be the DI SCOURAGEMENT you have received fromfamly,
relatives or other close friends. Wuld you say it is very weak, weak
nei ther weak nor strong, strong, or very strong?

1. VERY WEAK 2. VEEAK 3. NEI THER WEAK/ STRONG

4. STRONG

5. VERY STRONG 8. DON' T KNOW

Now | have sone questions about the people you live wth.
live in your household, including yourself, all children, and al

How many peopl e
adul ts?

(I F ONLY ONE PERSON, GO TO Q884b)

ENTER NUMBER (01- 20) 98. DON' T KNOW

How many of these are less than 6 years ol d?

ENTER NUMBER ( 0- 20) 98. DON T KNOW

How many of the people in your household are 6 to 12 years ol d?

ENTER NUMBER ( 0- 20) 98. DON T KNOW

How many of the people in your household are 13 to seventeen years ol d?

98. DON' T KNOW

ENTER NUVBER ( O- 20)
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QB84.

Q384a.

QB84b.

385.

B86.

(B86a.

How many of the people in your household, including yourself, are 18 and
ol der ?

ENTER NUMBER (01- 20) 98. DON' T KNOW

How many of those 18 and ol der, including yourself, earned any nmoney in the
| ast year from sal aries and wages?

ENTER NUMBER (1-20) 98. DON T KNOW 0. ZERO

GO TO B85

Did you earn any nmoney in the last year fromsalaries and wages?

1. YES 2. NO 8. DON' T KNOW

How woul d you describe your current nmarital status or |iving arrangenent —-
never married, living with a partner but not married, married, separated,
di vorced, w dowed, or something el se?

1. NEVER 2. LIVING WTH 3. MARRI ED 4. SEPARATED
MARRI ED A PARTNER BUT
NOT MARRI ED
5. DIVORCED | | 6. W DOWED 0. OTHER 9. REFUSED
( SPECI FY) :

What was your total household incone fromall sources and before taxes | ast
year? Be sure to include inconme fromwork, governnent benefits, pensions,
all other sources.

ENTER ACTUAL DCOLLAR AMOUNT (0-99, 999, 995): 99999998. DON' T KNOW
$

GO TO Q87 L

Then, would you tell me, is your household s total annual incone, before
t axes, over $50, 000 per year?

1. YES, OVER $50, 000 2. NO UNDER $50, 000 8. DON' T KNOW
&0 TO B86g GO TO @B86h &0 TO @87

and



QB86b.

B86ec.

Q386d.

Q386e.

Q386f .

QB86g.

Q86h.
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Then, would you tell me, is your household s total annual incone, before
t axes, over $30, 000 per year?
1. YES, OVER $30, 000 2. NO, UNDER $30, 000 8. DON' T KNOW
G0 TO B86f | G0 TO @87
\
Then, would you tell me, is your household s total annual incone, before
t axes, over $10, 000 per year?
1. YES, OVER $10, 000 2. NO, UNDER $10, 000 8. DON' T KNOwW
G0 TO B86e 4/ G0 TO B87
Then, would you tell me, is your household s total annual income, before
t axes, over $5,000 per year?
1. YES, OVER $5, 000 2. NO UNDER $5, 000 8. DON' T KNOW
GO TO 387 GO TO 387 G0 TO B87
Then, would you tell me, is your household s total annual income, before
t axes, over $20, 000 per year?
1. YES, OVER $20, 000 2. NO, UNDER $20, 000 8. DON' T KNOW
| GO TO 387 G0 TO B87
Vv
Then, would you tell me, is your household s total annual income, before
t axes, over $40, 000 per year?
1. YES, OVER $40, 000 2. NO, UNDER $40, 000 8. DON' T KNOW
GO TO 387 GO TO 387 G0 TO @B87
Then, would you tell me, is your household s total annual income, before
t axes, over $80, 000 per year?
1. YES, OVER $80, 000 2. NO, UNDER $80, 000 8. DON' T KNOW
G0 TO (B386i 4/ G0 TO @B87
Then, would you tell me, is your household s total annual incone, before
t axes, over $60, 000 per year?
1. YES, OVER $60, 000 2. NO UNDER $60, 000 8. DON' T KNOW
GO TO 87 GO TO 387 G0 TO @87
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QB86i .

Q386j .

Q386k.

Q386m

Q87.

Then, would you tell me, is your
t axes, over $100, 000 per year?

househol d’s total annual inconme, before

1. YES, OVER $100, 000 2.

NO, UNDER $100, 000 8. DON' T KNOW

v

Then, would you tell me, is your
t axes, over $200, 000 per year?

GO TO @B87 GO TO B87

househol d’s total annual inconme, before

1. YES, OVER $200, 000 2.

NO, UNDER $200, 000 8. DON' T KNOW

GO TO QB86m

Then, would you tell me, is your
t axes, over $150,000 per year?

4/ GO TO (B87

househol d’ s total annual incone, before

1. YES, OVER $150, 000 2.

NO, UNDER $150, 000 8. DON' T KNOwW

GO TO QB87

Then, would you tell me, is your
t axes, over $500, 000 per year?

GO TO QB87 GO TO QB87

househol d’ s total annual incone, before

1. YES, OVER $500, 000 2.

NO, UNDER $500, 000 8. DON' T KNOwW

Do you or anyone in your household own the house you live in?

1. YES 2. NO

8. DON' T KNOW

| G0 TO ®B88
\4

GO TO Q388

@B87a. What would be the current value of this home if it were sold today?

@87b.

$

ENTER ACTUAL DOLLAR AMOUNT (0-99, 999, 995): 99999998. DON' T KNOW

GO TO (B388

If there are nortgages or |land contracts on this hone, |and, apartnent, or
property, how nmuch is still owed after the npbst recent paynents were made?
(DO NOT | NCLUDE HOVE EQUITY LOANS OR LINES OF CREDIT.)

$

ENTER ACTUAL DOLLAR AMOUNT (0-99, 999, 995): 99999998. DON T KNOW




Q388.

389.

@390.

Q@B91.

Q91a.

8b

It woul d al so be useful to know the total value of any tangi bl e assets owned
by the household, other than the primary residence. Please include all those
t hi ngs owned by either the husband, w fe, or household partner, or jointly.

VWhat woul d be the total current value of any other real estate, cars, or other
vehi cl es, such as boats or recreational vehicles, honme furnishings, jewelry,
and the like? Do not include savings and investnents.

ENTER ACTUAL DOLLAR AMOUNT (0-99, 999, 995): 99999998. DON T KNOW
$

An estimate of all of the household s savings and investnments would al so be
useful . What would be the current value of stocks, bonds, mutual funds,

savi ng accounts, checking accounts, retirement accounts, non-incorporated

busi ness assets, and the like? (INCLUDE ALL THOSE OANED El THER BY THE HUSBAND
OR WFE, OR JO NTLY)

ENTER DOLLAR AMOUNT 99999998. DON' T KNOW
(0- 99, 999, 995)

Next, it would be useful to have an estimate of all the other debts or |and
contracts for the household, not including the first nortgage on the prinmary
resi dence. What is the current value of all |oans outstanding, such as

nort gages on other property, hone equity |oans, autonobile |oans, credit card
| oans, education |loans, and the |like? Again, please include all debts for
whi ch either the husband or the wife are responsible.

ENTER DOLLAR AMOUNT 99999998. DON' T KNOW
(0- 99, 999, 995)

What do you think is the current net worth of the household? This is the

total value of what you have — physical property and all investnents and
checki ng accounts — minus what you owe — all nortgages, home equity | oans,
car loans, and the like — all those things owned or noney owed separately, or
jointly, by the husband and wife.

ENTER ACTUAL DOLLAR AMOUNT (0-99, 999, 995): 99999998. DON' T KNOW

$

GO TO @92
v

Woul d you consider the total household net worth to be nore than $1, 000, 000?
Agai n, include any assets or debts shared with a spouse or househol d partner

1. YES, MORE THAN 2. NO, LESS THAN 8. DON' T KNOW
$1, 000, 000 $1, 000, 000

GO TO B91f GO TO 391b GO TO @92
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@B91b.

B91c.

@391d.

Q91e.

QB914f .

@91g.

Q@B92.

I's your total household net worth over $500, 000?
1. YES, OVER $500, 000 2. NO UNDER $500, 000 8. DON' T KNOW
4/ GO TO B91d G0 TO @B92

I's your total household net worth over $750, 0007
1. YES, OVER $750, 000 2. NO UNDER $750, 000 8. DON' T KNOW
G0 TO @B92 G0 TO @B92 G0 TO @B92

I's your total household net worth over $250, 0007
1. YES, OVER $250, 000 | 2. NO UNDER $250, 000 8. DON' T KNOW
G0 TO B92 4/ G0 TO B92

I's your total household net worth over $100, 000?
1. YES, OVER $100, 000 2. NO UNDER $100, 000 8. DON' T KNOW
G0 TO B92 G0 TO B92 G0 TO B92

I's your total

househol d net worth over $5, 000, 000?

1.

YES, OVER $5, 000, 000 |

2. NO, UNDER $5, 000, ooo|

8. DON' T KNOwW

I's your

G0 TO QB892

total househol d net

v

wort h over $2,500, 0007

GO TO QB892

1.

YES, OVER $5, 000, 000

2. NO, UNDER $5, 000, 000

8. DON' T KNOwW

W appreci ate your

af fected your interest in st
the interview, are you nore,

hel p very nuch.

W would like to know if the interview has

arting a business. Now that you have conpleted
or less, interested in starting a busi ness?

1.

MORE 2. LESS 3. (VOLUNTEERED):
| NTERESTED | NTERESTED NEI THER/ NO

EFFECT

8. DON' T KNOW
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@B93. We have finished nost of the detailed topics. Do you have any questions or
coments about the interview so far?

@B94. Your answers have been very useful in hel ping us understand how new busi nesses
are started.

As we nentioned before, all your answers are confidential. W wll be sending
you a summary of the results and, as a token of our appreciation, we will be
sendi ng you a check for $25. To do this, I'd like to verify your nane and
mai | i ng addr ess.

1. R WANTS TO RECEI VE 2. R DCES NOT WANTS TO

SUMVARY AND $25 RECEI VE SUMVARY AND $25
G0 TO B96
B95. May | have your nane and address?
@B96. We al so have sonme additional questions that would be very useful for our
research. It is in the formof a short questionnaire you can conplete on your

own. We would be pleased to send you an additional check for $25 when we

recei ve your conpleted Questionnaire. My we mail you a copy in the next
coupl e of days?

1. YES, SEND I T ALONG 2. NO 8. DON' T KNOW
GO TO @B96b GO TO @97 &0 TO @97

@B9%6a. If you are not sure, perhaps we can send you a copy and you can nake a
decision after you see it?

1. YES, SEND I T ALONG 2. NO, DON'T SEND I T ALONG
GO TO @B96b GO TO @97
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@96b. DATA CHECKPO NT
1. | F ANSWERED B95 --> GO TO @97
2. [ OTHERS --> GO TO B95 TO OBTAI N CONTACT | NFORMATI ON
@97. We may wish to contact you in about a year or so to find out your new business
i s doing, and sometimes we have troubl e reachi ng peopl e when that anmount of
time has passed. Could you please give us the nane and phone nunber of a
friend or relative who could help us |locate you? W would only call themif,
for sone reason, your current address or phone nunber is no |onger valid.
1. YES 2. NO R WLL NOT 3. R DCES NOT WANT 9. REFUSED
G VE CONTACT PERSON TO BE CONTACTED
IN A YEAR
GO TO B98¢ GO TO END GO TO END
Q398. VWat is the name of a friend or relative who woul d know how to contact you?
ENTER FI RST AND LAST NAME:
@B98a. And what is this person’s phone number, including area code?
ENTER AREA CODE AND PHONE NUMBER:
@B98b. In what city and state does this person |ive?
@399. May | pl ease have the website address or phone nunber for your new business?




